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FIFTY YEARS OF 


Unemployment Insurance Urged 
Status of Agency 


HEN one compares the amount of life insur- 
ance in force, the plans of insurance, the 
policy provisions, the insurance laws, of 
1874 with those of 1924, one is tempted to 
say that the history of life insurance in the 
United States and Canada is contained in the 
half-century. At the end of 1874 there were 

less than eight hundred and fifty thousand policies in force; 

The amount of 





1924 closed with over ninety-two millions. 
insurance in force increased from two billions to sixty-seven 
billions, the business written in the respective years from one 
hundred and fifty thousand policies to eighteen and a quarter 
millions for from three hundred and sixty-two millions of 
insurance to fourteen and a half billions; the premium re- 
ceipts from ninety-two and a quarter millions to two and a 
quarter billions; the assets from four hundred millions to over 
eleven billions; the payments to policyholders from  sixty- 
eight millions to one and a quarter billions. These figures ex- 
clude fraternal and assessment insurance, which had its great 
start in the first decade of the half century period and which 
has increased from one and a half billions in 1885 to eleven 
billions at the end of last year. 

Fifty years ago there were in use twenty plans of insurance ; 
today, one company uses over a hundred forms of policies. 

A whole volume of life insurance history is contained in 
the comparison of policy provisions at the beginning and end 
of the fifty years. * * * The period was one of economic 
readjustment after the Civil War. About seventy life insur- 


. Extracts from an address before the convention of the Association of Life Insur- 
ance Presidents at the Hotel Astor, New York City, last week. 





LIFE INSURANCE 


as Possibility by Haley Fiske-- 
System Outlined 


ance companies out of a hundred failed. The income of the 
It has been said that policy- 
holders lost thirty-five millions of dollars. Life insurance by 
New insurance written 
The insur- 


companies dropped over a third. 


reserve companies had a bad name. 
in 1870 was 588 millions; in 1879, 173 millions. 
ance in force in 1879 was less than in 1870, dropping from 
Recovery began 
in 1879, which showed an increase of new business. The 
increase of business in force; 1881 
3ut it was not until 1885 that 


two billions to less than a billion and a half. 


next year showed an 
showed an increase in income. 
the insurance in force passed the amount in 1873. 
and fraternal insurance came into prominence and, in 1889, 
amounted to two and three-quarter billions of insurance in 
force, against a little over three and a half-billion in the re- 


Assessment 


serve companies. 

Thus, we may say that the history of life insurance is com- 
prised in the last forty years. The amount in force was 
doubled in seven years, was doubled again in nine years, was 
doubled again in ten years, redoubled in eight years, again in 
six years. The forty years have seen the life insurance in 
force multiplied thirty-three times. 

Public sentiment about the system of life insurance, irre- 
spective of its faults or success of operation, has changed from 
repugnance to a feeling that it is a kind of universal solvent 
of economic and social problems. Thirty years ago I had to 
meet a charge, in a legislative hearing, that life insurance was 
immoral and a form of gambling. It was denounced by a 
large Christian denomination. Agents were eager to get ap- 
proval from ministers of religion. I can remember when ex- 
tracts from sermons of Beecher and Talmadge advising life 
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insurance were widely circulated. Only twenty years ago I 
had to argue on the witness stand in the Armstrong Investi- 
gation that Industrial insurance was not a gamble. No busi- 
ness in the world is today held in higher respect in the United 
States of America. 


EVOLUTION AND REVOLUTION 

The half-century of life insurance has witnessed a constant 
progress of evolution and, in some respects, of revolution. 
It was in 1875 that the Convention of State Commissioners 
of Insurance adopted a uniform blank for reports which, for 
the first time, required a perfect balance sheet. Since 1871 
this convention has met annually and the business owes much 
to its deliberation and action. There has been a great im- 
provement in its membership. There are no longer Commis- 
sioners who use their office as politicians or for company ex- 
ploitation. The Commissioners today are friends of life in- 
surance and protectors of and co-operators with honest 
insurance management. 

It was in 1889 that the Actuarial Society of America was 
organized and in the same year the Association of Medical 
Directors. It would be impossible to exaggerate the good ef- 
fect on the system and operation of life insurance of these 
two societies and similar societies since organized, both as to 
their separate activities and in their co-operative work. In 
1913 the Association of Life Insurance Counsel was formed 
and its career has likewise been useful to the business in its 
learned papers and discussions on the problems of insurance 
practice in their relation to statutes and Court decision. 

The foresight and wisdom of Paul Morton, when President 
of the Equitable, has been more than justified in his proposal 
to form the Association of Life Insurance Presidents. The 
work has been and is extraordinary. : 


TREND OF LEGISLATION 

Generally speaking, the trend of legislation during the half- 
century has been progressively good; in fact, the period has 
witnessed most of the regulatory legislation. It was in 1876 
that notices of premium paying were first required. The first 
non-forfeiture law was passed in Massachusetts in 1861; and 
New York followed in 1879. Incontestability provisions date 
from 1879. The first law for cash surrender was passed in 
1880. 

On the general subject of investments, papers have been 
read at previous annual meetings of the Association which 
have set them forth fully. It is, therefore, only necessary to 
remark that the life insurance companies have pursued the 
plan of meeting the needs of the public, now specializing in 
railways when the country needed them, now in mortgages to 
meet housoing demands, now in farm mortgages when agricul- 
ture required help, now in public utilities—street railways, 
gas, water and, lately, in electric development. And always 
a resource to meet the needs of Government—Federal, State, 
County and Municipal. 

It was in the very panic period described that John F. 
Dryden had the courage to make a start of what is now called 


industrial insurance. * * * It was John A. McCall, in his 


address before the Milwaukee Convention of Insurance Com- 
missioners in 1898, who praised the record and foretold the 





future of industrial insurance, and first gave it the credit, now 
everywhere acknowledged, that it has been the great insurance 
educator, of immense benefit to what is called old line Ordinary 
Need I say more than that this business, begun 
nearly fifty years ago, will end this year with probably seventy- 
four millions of policies in force for thirteen billions of 


insurance. 


insurance ? 
Group INSURANCE 

Group insurance is another prominent feature of the period 
under discussion. Started by the Equitable in 1911, it is now 
practiced by many companies and ended last year with three 
and a quarter billions in force. It is of double importance, 
It covers with insurance three millions of working people. 
That is a blessing; but perhaps even more important is the co- 
operation it affords for mutual benefit of employer and em- 
ployee and the improvement of the relations and the better 
understanding which it creates between capital and labor, 
Labor looked askance for a while; but last year its representa- 
tives procured legislation permitting life insurance companies 
to issue group life policies to labor unions, and many of these 
unions have become so insured in various companies repre- 
sented in this Association. 

The half-century has witnessed the entrance of governments 
into the business and some of them have made insurance 
compulsory. Germany and Great Britain have been the lead- 
ers. And during the late war our Congress provided govern- 
ment insurance at net rates for our soldiers and sailors. At 
one time the amount in force is believed to have reached nearly 
forty billions of dollars. If now the amount has fallen to less 
than three billions, this is only one more piece of evidence that 
insurance must have agents to introduce and keep it in force. 
The companies made no effort to twist government insurance 
to themselves, but, on the contrary, advised men in the service 
to take it out and continue it; but doubtless many dropped the 
insurance because they preferred to place their own insur- 
ance or had not been sufficiently educated as to recognize its 
value. This action by Congress was of great benefit to the 
insurance companies, by advising the need of insurance to 
millions of uninsured and, through fixing the amount at 
$10,000, by educating the insured to the insufficient amount 
which they were previously carrying. 


THE AGENCY SYSTEM 
The agency system, of which we have just been reminded, 
The agent of 40 or 50 years ago was 
Gradually the 


general agency business grew up. Competent men had general 


has greatly changed. 
often a man who had failed in other business. 


offices and were in close touch with the management of the 
companies; they employed sub-agents, appointed, educated, 
helped and dismissed. The general agents were important 
people in the community and kept in touch not only with their 
hone offices but with their policyholders. There are quite 
a number of these remaining in the different companies; but, 
as a system, it is passing. The former sub-agents are now 
agents. 
the general agents and kept them in touch with policyholders, 
are now often in the care of cashiers. I suppose one result of 
the change has been to add to the dignity and importance of 
(Continued on page 37) 





Renewals, which had a large part in the earnings 0!’ 
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UNEMPLOYMENT INSURANCE 

ALEY FISKE, president of the 

Metropolitan Life Insurance Com- 
pany, New York, addressed the Associa- 
tion of Life Insurance Presidents lasi 
week in a speech which outlined the de- 
velopment of the business during the past 
half a century, and which, to a great ex- 
tent, predicted future trends. Perhaps 
no utterance of Mr. Fiske’s has ever re- 
ceived such favorable attention, both from 
the chief executives of life insurance 
companies and from the public, as his re- 
marks about unemployment insurance 
and his advocacy of annuity benefits. 
Believing that the day is not far distant 
when workers will look directly to life 
insurance as a means of guarding against 
the economic pressti'2 brought to bear by 
hard times, the president of the Metrc- 
politan Life, said: 

The spectres before wage aid salaried men 
and women are death, sickness and accident, 
unemployment and dependent old age. It is 
the true function of life insurance to banish 
these spectres. Life insurance now cares for 
death and illness and accident. The time will 
come when Legislatures will permit the com- 
panies to write unemployment insurance Com- 
panies do not have to wait to provide support 
Individuals can buy annuities. In 
the United States the companies have not 
pushed annuities as they should have done. It 
requires an educational campaign. The people 
are not informed of the immense advantage of 
making sure their protection against improvi- 
dence in later life. 


in old age. 


In Europe, and in many parts of this 
country, the unemployment situation is 
acute, 


England, for several years, has 


been faced with a national problem of 
this character for which no precedent pre- 
sented itself and which left the most bril- 
liant minds of the century without a bet- 
ter solution than the unemployment doles. 
The financial fallacy of the theory is al- 
ready working its manifest 
against those individuals having hon- 
esty, initiative and the will to labor. 

Unemployment insurance, as yet not 
undertaken by the United States life in- 
surance companies because of statutory 
and legal limitations, contains in its very 
structure the theory of self-support as 
against the idea of government charity 
disguised under the verbiage of a high- 
sounding title. Unemployment  insur- 
ance, in essence, represents the old and 
tried method of putting by enough during 
fat years to make lean years bearable and 
to defy the spectres of want, illness and 
penury at times when, ordinarily, the 
bony knuckles of those spectres would be 
at the throats of the laborer’s family. 

In Switzerland, a Federal referendum 
on the principle of insurance against old 
age and disablement, together with bene- 
fits for surviving dependents, has just 
been carried by a vote of almost 2 to I. 
This news, coming on the heels of Presi- 
dent Fiske’s observations, indicates that 
the thought behind his forecast is also 
stirring in the minds of others. At no 
very distant date, American life insur- 
ance companies will probably be called 
upon to furnish additional protection to 
individuals and the nation through un- 
employment insurance, 


injustice 





HILE the fire loss in the United 

States and Canada in November 
last, according to the Journal of Com- 
merce, somewhat exceeded $30,000,000. 
thus showing an increase of more than 
$6,000,000 over the October loss, it was 
still nearly $9,000,000 below the loss in 
November, 1924, and not much in excess 
of the loss for November, 1923. For 
the first eleven months of the current 
year, the loss foots up to $330,000,000, 
against. $333,000,000 in the correspond- 
ing period of 1924 and against $364,- 
000,000 in the first eleven months of 
1923. There is still ground for reason- 


able hope that the loss for the entire year 
of 1925 will be somewhat less than in 
1924 and probably considerably less than 
the loss in 1923. 


CASUALTY AUTO MANUAL 





Rate Revision Announced in 1926 
Handbook 





STATEMENT BY JESSE S. PHILLIPS 
Reduction of 12 Per Cent on Liability and 
Property Damage for Garages’ and 
Dealers’ Risks 
The 1926 automobile casualty manual, which 
will be distributed about the midde of January, 
1926, will contain completely revised public 
liability and property damage rates for private 
passenger automobiles and for automobile 
dealers and garages. The present rates for 
commercial cars and for public automobiles 

will continue unchanged. 

It will be recalled that the rates for private 
passenger cars and for garages were revised 
about two years ago, but that the rates for 
commercial cars were modified in January, 
1925. The latest available experience indicates 
that the commercial car rates need no further 
adjustment at this time, but that the private 
passenger car and garage rates are cut out of 
line in a number of places. 





The 1924 exposure on private passenger cars 
for the Public Liability coverage alone em- 
braced over 1,600,000 cars, with premiums of 
nearly fifty million dollars. 

The 1926 manual will differ from previous 
manuals in the presentation of the rates. The 
new manual will contain State rate sheets for 
each State. Each rate sheet will contain in 
compact form practically all of the rates ap- 
plying to all territories in a particular State 
and it will therefore no longer be necessary for 
the agents to go through a troublesome and 
indirect process in quoting rates. 

In announcing the rating program for 1926, 
Jesse S. Phillips, general manager and counsel 
of the National Bureau of Casualty and Surety 
Underwriters, says: 


After a careful and scientific analysis of a 
large volume of statistical data, the National 
Bureau of Casualty and Surety Underwriters, 
composed of thirty-one stock casualty com- 
panies, has established revised rates for private 
passenger cars and for the garage and dealer 
classification. The new rates, which will be 
announced in January, 1926, have been based 
on the accident experience of individual com- 
munities. In several cities improved condi- 
tions have made it possible to grant substan- 
tial reductions in premiums, while in other 
places an increasing accident frequency, to- 
gether with a rising cost of claims, has necessi- 
tated sharp increases in rates. On the whole, 
however, over the country at large, it has been 
possible to make a decrease of nearly three per 
cent in the public liability rate level for private 
passenger cars. The property damage rates on 
the same type of automobiles will be slightly 
reduced. 

The public liability and property damage ex- 
perience on garages and dealers’ risks has been 
good, and an average, countrywide reduction in 
rates of I2 per cent is. proposed. Here again 
the reductions in rates do not apply in all 
places; in many instances, rates will continue 
unchanged, and in some cases increases will 
be made. ; 

The current rate revision has again demon- 
strated that an individual community may con- 
trol its own insurance rate. 
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The Prudential Insurance Company of America 


EDWARD D. DUFFIELD, President 


Home Office, Newark, New Jersey 
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CONVENTION CLOSES 


Life Presidents Conclude Annual 
Sessions 


TRIBUTE TO JOB E. HEDGES 


Edward D. Duffield Delivers Remarkable 
Memorial Address—Resolutions 
Adopted 
The nineteenth annual convention of the 
Association of Life Insurance Presidents closed 
at the Hotel Astor, New York city, last week. 
Features of the final moments of the sessions 
were the remarkable tribute paid by Edward 
D. Duffield, president of the Prudential In- 
surance Company of America, to the memory 
of Job E. Hedges; the selection of officers 
and the adoption of the resolutions submitted. 
George T. Wight, secretary and manager of 
the Association, was reelected to office and 
the following officials were chosen: Charles 
G. Taylor, Jr., assistant manager and actuary; 
Frederic G. Dunham, attorney; Mott A. 
Brooks, assistant secretary; Vincent P. Whit- 
sitt, assistant secretary, and Charles F. Cres- 

well, statistician. 

The executive committee as now constituted 
is composed of Daniel F. Appell, Boston; 
Louis F. Butler, Hartford; George I. Cochran, 
Los Angeles; William A. Day, New York; 
Edward D. Duffield, Newark; Haley Fiske, 
New York: John R. Hardin, Newark; Fred 
A. Howland, Montpelier; Darwin P. Kingsley, 
New York: Charles A. Peabody, New York; 
and John D. Sage, Cincinnati. George T. 
Wight, secretary and manager of the associa- 
tion, is ex-officio chairman of the executive 
committee. 

The tribute to the memory of Mr. Hedges, 
delivered 5y President Duffield of the Pruden- 
tial, was the most impressive speech of its kind 
ever made before the Presidents’ Association. 
Mr. Duffield had been a close friend of Mr. 
Hedges and he spoke with the intensity of feel- 
ing which only friendship can bring. The 
widow and of Mr. Hedges were 
present to hear the memorial address and were 
visibly affected as Mr. Duffield spoke in glow- 
ing terms of the character and accomplish- 
ments of the great counsel. Mr. Duffield’s re- 
marks were, in part, as follows: 


relatives 


I think the greatest characteristic that Toh 
Hedges had was that of mental honesty. He 
never disguised. He never equivocated. He 
saw perfectly straight. And in this day when 
sophistication and equivocation seem to have a 
universal hold, it was a great thine to have 
the privilece of heing associated with a man 
who saw straight and never hesitated to ex- 
Press, with that clarity of vision, those things 


| that he saw. There was no deviation from the 


path of integrity, no variation of the needle 
that always pointed to the pole of honor and 
honesty. And that gave him, to a remarkable 
‘egree, that element of human understanding. 
He understood all kinds and conditions of men. 
0 one ever came to him without finding a 
point of contact. No one ever approached him 
without finding in him an understanding, a 


: oe an affection which tied men to 
a} , S 
um with bonds stronger than steel or iron. 


H. B. Arnold, president of the American 


Life Convention, brought the greetings of the 
sister organization to the convention, and as- 
sured the members of the hearty co-operation 
of his association in their efforts to improve 
the general conditions of the business and to 
protect the interests of the policyholders. 

The resolutions, unanimously adopted at the 
slose of the sessions, followed the various ad- 
dresses, all of which were either dealt with in 
last week’s issue of THE SPECTATOR or will be 
so handled. The wordings of the resolutions 
was given thus: 


That this association, holding its nineteenth 
annual meeting at the close of the first quarter 
of the twentieth century, records with great 
gratification that, in connection with the de- 
mand for an unprecedented volume of life in- 
surance, there have been unparalleled reduc- 
tions in the cost, and a broadened service pro- 
viding increased benefits to policyholders and 
their beneficiaries. 

That this association recognizes the debt of 
the country to all well-directed efforts to pro- 
long human life. 

That this association applauds the success- 
ful efforts of the Federal Government to re- 
duce the burden of taxation, and calls upon 
the several States for a like endeavor. 

That this association is in hearty sympathy 
with the increasing stabilization of investment 


securities through both public and private 
agencies. 
That this association express in no _per- 


functory way its thanks to the speakers who 
have so generously and efficiently contributed 
of their time and thought, and have made this 
meeting one of the most notable in its history. 


THE NEXT JOB IN PREVENTIVE 
MEDICINE 
Dr. Edwin W. Dwight in Health Talk at 
Life Presidents’ Convention 
“The Next Job in Preventive Medicine” was 
the theme of the talk given by Dr. Edwin W. 
Dwight, medical director of the New England 
Mutual Life Insurance Company, Boston, ad- 
dressing the Life Presidents tast Friday at their 
convention at the Hotel Astor, New York city. 
Dr. Dwight began with a statement of the 
value of statistics, and having that, 
filled his speech wtih figures and interesting 
tabular data. 
Dr. Dwight quoted tables 
rates, expectation of life, death rates for vari- 
ous diseases for different years, deaths from 


shown 


showing death 


circulatory diseases and percentage of deaths 
He ‘showed the pro- 
gress made by the medical profession in han- 
dling certain classes of diseases and attempted 
to explain the radical increase in circulatory 
diseases, coming to the conclusion that as the 
medicine against the 
diseases has heen based on preventive rather 
than therapeutic measures, so any real advance 
in the circulatory diseases would have to be 
made the same way. 

Attempting to account for the conditions re- 
garding circulatory diseases, he came to the 
following conclusion: 


according to industries. 


progress of infectious 


The incidence of circulatory diseases is in 
inverse relation to the amount of physical exer- 
cise which the group takes in the open air and, 
other things being equal, it is in direct relation 

to the amount of nervous and mental strain. 


7 





RESERVES QUESTION UP 


Decision to Be Made by United 
States Supreme Court 








LIFE COMPANIES INTERESTED 





Government Says Unearned Premium Re- 
serves Alone Are Required Under 
Revenue Act 


Wasuincton, D. C., December 5.—The 
question of whether any reserves other than 
unearned premium reserves within the meaning 
of the revenue act of 1913 and under the laws 
of the State of New York are required by law 
in the case of life insurance companies, will be 
settled by the United States Supreme Court, 
which on November 30 granted a petition filed 
by the Government for a review of the deci- 
sion of the Circuit Court of Appeals in the 
case of the New York Life Insurance Com- 
pany. 

The petition for review, declaring this to be 
a point which involves every life company in 


the country, states that suits are now pend- 
ing involving this point, covering sums total- 
ing $500,000. 


The court is asked by the Government to 
decide whether the laws of the State of New 
York require life companies to maintain any 
reserves other than reserves for unearned pre- 
and also whether net additions re- 
be made within the vear to reserve 
funds by the Superintendent of Insurance of 
the State of New York, to cover liabilities of 
a life company arising from (a) special bene- 
fit disability contracts, (b) unreported death 
claims, and (c) annuity contracts with 
agents, are “reserve funds required by law” 
within the meaning of Section 11 G (b) of 
the I913 revenue act. 

The petition just granted covers a point not 
included in the petition of the company for a 
review of the decision, granted in October, at 
which time it was stated the Government would 
bring up this question. 


miums ; 
quired to 


loss 


The brief states: 


The Government contends that the only “re- 
serves required by law” in the case of life in- 
surance companies, within the meaning of the 
Revenue Act of October 3, 1913, and the laws 
of the State of New York, are the unearned 
premium reserves; whereas respondent con- 
tends that by law it was required to maintain 
the “reserves” in controversy and was there- 
fore entitled to deduct from its gross income 
for the year 1913 the net additions to such re- 
serves made in the year 1913 under the author- 
itv of said Act of Congress. 

The question as to what reserves are re- 
quired by law in the case of life insurance 
companies is one of great public interest and 
of great importance to the Government in the 
administration of the revenue laws. It affects 
every life insurance company in the United 
States, and there are a large number of suits 
now pending in the courts involving the ques- 
tion. A final decision by this court will estab- 
lish a rule for the settlement of all these 


cases. 

The amount involved in this and many simi- 
lar cases now pending in the courts and be- 
fore the Treasury Department is approximately 
$500,C00. 
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IN FIVE YEARS— 


The Missouri State Life 
HAS 


— increased its life insurance in force 


$261,000,000 


— increased the number of lives insured 


105,000 
$30,000,000 


— increased its Group insurance in force 


$58,000,000 


— increased its Accident and Health annual premium income 


$439,000 


— increased its field organization more than 100 per cent. 


— increased its assets 


— increased its Home Office by the addition of five stories 
NIC 
THE COMPANY OF OPPORTUNITIES 
NIG 


MISSOURI STATE LIFE INSURANCE COMPANY 


M. E. SINGLETON, President 


HOME OFFICE, ST.LOUIS 


ee 
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——— 








8 














Amer 


Cu 
as to 
table 
valuat 
was < 
comm. 
suranc 
Hotel, 
action 
the ol 
source 
ventior 
correc! 


The 
presen 
Mortal 
change 
ness, t 
petition 
smaller 
safety 

The 
Corcor 
ment, | 
Antoni 
This r 
Americ 
present 


} commit 
| feasibil 


tality 7 
standar 
Mr. 
this res 
but owi 
bers we 
ing was 
The | 
of the 
pany, } 
adoptios 
clared { 
Experie 
present 
surance 
the cou 
in othe: 
would | 
There 
dividend 
the Am 
legislati 
Cause 0} 
munities 
Bert 


| surance 


tical eff 
instead 
He dee! 
creased 
cient, 


Thursday 
——=S:! 


———— 
=——~ZS= 














December 10, 1925 


THE SPECTATOR 


Life Insurance 











ACTUARIAL HEARING 


Committee of Insurance Commission- 
ers’ Convention Meets in Chicago 


w. M. CORCORAN PRESIDING 





American Men Mortality Table Again Up 
for Discussion 

Cuicaco, Inu., December 8.—The question 
as to whether the American Men Mortality 
table should be made permissable as a legal 
yaluation standard for life insurance policies 
was discussed at a hearing of the actuarial 
committee of the National Convention of In- 
surance Commissioners, held at the Congress 
Hotel, Chicago, Monday, December 7. No 
action was taken by the committee, aside from 
the obtaining of opinions from a number of 
sources so that the report to the annual con- 
yention could be made as nearly complete and 
correct as possible. 

The chief objection as expressed hy those 
present to the adoption of the American Men 
Mortality Table was that it would bring about 
changed conditions in the life insurance busi- 
ness, that it would result in unhealthy com- 
petition, that it would be a detriment to the 
smaller companies, and that the element of 
safety should be given serious consideration. 

The meeting was opened with William M. 
Corcoran, Actuary of the Connecticut Depart- 
The resolution passed in San 
Antonio, Texas, last September, was read. 
This resolution sets forth the fact that the 
American FE-xperience Table is ont of line with 
present mortality experience, and calls for a 
committee to be appointed to investigate the 
feasibility of making the American Men Mor- 
tality Table permissable as a legal valuation 
standard. 

Mr. Corcoran explained that a hearing on 
this resolution was held in New York recently, 
but owing to the fact that many western mem- 
bers were not able to be present, another hear- 
ing was arranged for this time in Chicago. 

The first speaker was S. E. Allison, actuary 
of the Pan American Life Insurance Com- 
pany, New Orleans. Mr. Allison opposed the 
adoption of the American Men Table. He de- 
clared that while it is true that the American 


ment, presiding. 


Experience Table does not exactly reflect 
Present mortality, under this table the in- 
surance husiness is safe. In some parts of 


the country the mortality rate is lower than 
in other parts, and the American Men Table 
would he unfair to companies operating here. 
There is nothing to show that the present 
dividends can be maintained: and adoption of 
the American Men Mortality table would be 
legislating some companies out of business be- 
cattse of the high mortality rate in some com- 
Munities, 

Bert E. Stookey of the Illinois Life In- 
surance Company pointed out some of the prac- 
tieal effects of using the American Men Table 
instead of the American Experience Table. 
Ee declared that the reserves would be in- 
creased whereas the reserves already are suffi- 
cent. Surrender options, he declared, should 


be made uniform in all States. Some com- 


panies want to lower the rate for younger 
ages. This would reduce the income of the 


smaller companies. Rural business is more 
expensive that urban business, but if the rate 
is lowered it would make rural business un- 
profitable to such an extent that it would in- 
jure the entire insurance business. 

C. O. Shepherd of the Missouri State Life 
Insurance Company declared that the reserves 
are already too high under the present state 
of affairs. 

John M. Laird of the Connecticut General 
Life 
the proposed change. 

T. W. Blackburn, secretary of the Ameri- 
can Life Convention, said he did not see how 
it would be of any advantage to the younger 
companies to premiums on younger 
policies and increase the reserve, and then in- 
crease the premium on older policies and re- 
duce the reserve. 

A. W. Owen, actuary of the Berkshire Life 
Insurance Company, Pittsfield, Mass., declared 
that the adoption of the American Men Mor- 
tality Table would mean an initial expense of 
from $20,000 to $30,000 for each company. 

Henry Buttolph, actuary of the American 
Central Life Insurance Company, discussed the 
reasons presented for the adoption of the 
American Men Tables. He declared that the 
experience of life insurance companies dis- 
proves the statement that the American Ex- 
perience Table had outlived its usefulness. “I 
cannot believe,” he “that these tables 
under which the insurance business has grown 
to large proportions can suddenly hecome use- 


Insurance Company spoke in favor of 


reduce 


said, 


less.” 

Grady W. Hipp, actuary of the New York 
Department, raised the point that the objec- 
tions tc the adoption of the American Men 
Table appeared chiefly to be because of the un- 
healthy competition which it create. 
This being the asked 
wouldn’t be worse if the companies were to 
lower the rate and put up the necessary de- 
ficiency out of the present premium reserves. 

H. C. Taylor of Cedar Rapids, discussing 
the question from the standpoint of the frater- 
nal companies, presented the idea that the com- 
mittee take the 
present basis of fraternal benefit societies. In 


would 


case, he whether it 


should into consideration 
these societies, as readjusted, he said, we have 
higher mortality than shown by 
Men Even though this 

not be affect 


groups of 
the American Tables. 
change might inteneded to 
fraternal companies, it will affect them through 
competition, and that fact should be taken into 


consideration. 


Metropolitan Gets Largest Single 
Premium 

A premium amounting to $1,325,238 has been 
paid by John L. Merrill, president of the All 
America Cables, Inc., to the Metropolitan Life 
Insurance Company. This is believed to be 
the largest single premium ever paid to a life 
insurance company by an industrial organiza- 
tion. 
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TALK BY ARTHUR HUNTER 
Discusses Problem of the Disabled Policy= 
holder Before Life Presidents 
Arthur Hunter, chief actuary of the New 
York Life Insurance Company, presented an 
interesting discussion of “The Problem of the 
Disabled Policyhelder” in his talk before the 
Life Presidents last Friday at their annual 
convention. Comparing the policy issued by 
the companies nineteen years ago with the one 
of today, he went on to show the development 
of the benefits of the policy now in use by a 
synopsis covering forty-six of the principal 
companies in the United States, representing 
78 per cent of the total insurance in force in 
this country. The year 1914 showed premiums 
received during the year for disability benefits 
1919 showed a total 
1924 the amount 

$22,642,000. 


amounting to $520,000; 
of $5,205,000: while 
reached the high mark of 

Mr. Hunter said: 

The total insurance in force with disability 
benefits of all kinds was approximately 
twenty-one billions of dollars at 31st Decem- 
ber, 1924. Ten years ago the proportion of 
policies with disability henefits to the total out- 
standing business was almost negligible, while 
at the end of 1924 it was 52 per cent in these 
46 companies. 

In his talk, he touched, in a brief but com- 
prehensive manner, on the history of disability 
the policy and 


for 


benefits, the interpretation of 
the liberality of treatment, the causes of dis- 
ability, premium rates and reserves, the in- 
vestigation by the Actuarial Society, giving 
figures and statistics in support of his state- 
ments and conclusions. 

Mr. Hunter gave considerable time to the in- 
vestigation made by the committee of the Ac- 
tuarial Society, showing the difficulties in the 
way of a satisfactory examination by using 
tables and other explanation to make things 
clear. He drew the following conclusion from 
his array of disability tables: 

The statistics show clearly that the com- 
bined experience of all companies cannot be 
used by the individual company in determining 
its rate of premium. 


DEATH OF GEORGE W. MURRAY 


Vice-President of Home Life Succumbs to 
Pernicious Anaemia 


George Wellwood Murray, 
and superintendent of agents of the Home Life 
Insurance Company, died last Friday morning 
at his home in Caldwell, N. J., of pernicious 
anaemia. The funeral services were held Sun- 
day afternoon at his home. Mr. Murray was 
sixty-two years of age and leaves behind him 


vice-president 


a wife and three daughters. 

The late vice-president of the Home Life 
was a man of wide experience in the world of 
insurance and his loss will be keenly felt by 
his business associates and other friends. He 
was with the Home Life for nearly 32 years, 
starting in 1893 as superintendent of agents. 
He was advanced to a vice-president in July, 
1919. He was elected a director in July, 1916. 

Mr. Murray was born in ‘Crewe, England, 
on February 3, 1863, and came to this coun- 
try in 1870. 
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AMERICAN NATIONAL 


INSURANCE COMPANY 


of Galveston, Texas 


W. L. MOODY, Jr. SHEARN MOODY W. J. SHAW 
Vice-President Secretary 


Substantial Increases Every Year 
Ordinary and Industrial Life Insurance in Force 


June 30th, 1925 
: $269,479,554.00 


ASSETS 
$21,606,568.43 


Good Territory in Twenty-Three States, the Republic of 
Cuba and Hawaii 

















4 SUPERVISORS WANTED 
ONE FOR EACH STATE 


Eastern Pennsylvania 
Michigan 
Indiana 


Kentucky 


Salary—Bonus—Personal Commissions, 
Renewals and Traveling Expenses to 
right men. Ages 30 to 45. Old Line 
Eastern Company—Good Contracts to 
give your General Agents and Solicitors. 
Modern Policies with latest clauses. In 
answering enclose your Photo, and Ad- 
dress confidentially. Box P17 care THE 
SPECTATOR. 


Photo returned to you if requested. 














Valuable Information Free 


Upon request The Spectator Com- 
pany will send free of charge to any 
life company or agent in the United 
States or Canada a copy of The Busi- 
ness Builders Service. This document 
will prove a big money maker for the 
agent who will adopt and follow out 


the plan outlined therein. J 
Fill out the coupon below and / 
mail today. / 
Cone 
7 SPECTATOR 
/ “Sow vork 
THE SPECTATOR pre 
COMPANY WA Please send me, free 


of charge, copy of The 
135 William Street 7 ‘Business Builder Gerviee 


NEW YORK GZ Name ..cessececcceceeees 
CHICAGO GF AAdresB 2... cece ccecccccrccces 


Insurance Exchange 7 Name of Company represented. 
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NEW HOME OF NEW YORK LIFE 


Dignified and Imposing Structure, in Renaissance Architecture, Will 


Twenty-Eight Stories High 


Be 


Plans for the new home office building of the 
New York Life Insurance Company, to be 
located on the site of famous old Madison 
Square Garden in New York city, are rapidly 
nearing completion. The structure, designiec 
is the Renaissance style with an exterior of 
light colored stone, will be a monument to the 
importance and substantial character of the 
great institution it is destined to house. The 
building will be of a dignified and permanent 
aspect rearing its highest point twenty-eight 
stories above the street. 

The dimensions of the site are 197 feet 6 
inches by 425 feet. The building is set back 
from the property line on all sides so that 
the actual size of the building at the base line 
is 184 feet by 388 feet. The architects of the 
building are Messrs. Cass Gilbert, Inc. 

The main lines and proportions of the struc- 
ture have been restricted to very simple, monu- 
mental forms; the main shaft of the building 
has been kept absolutely plain and such orna- 
mentation as the building has is concentrated 
in the lower stores where it is 
visible from the neighboring 
streets and in the upper stories 
visible from a 
total 
the building from the mean 
grade of the sidewalk to the top 


which will be 


distance. The height of 


of the parapet of the pent-house 
story will be 427 feet 6 inches. 
There will be three basement 
stories extending to a depth of 
about 41 feet below the _ side- 
walk and in a portion of the site 
near the East end, the basement 
will extend 30 feet deeper for 
the accommodation of the boiler 
and power plants. It is pro- 
posed to obtain a direct connec- 
tion from the basement to the 
Fourth Avenue Subway. The 
basement will also provide ample 
space for vaults and storage of 
files. All freight entering the 
building will be taken from the 
sidewalk to a basement story 
and thence distributed to freight 
elevators through the building. 
The rentable floor area will be 
approximately GC0,000. = square 
feet, of which the New York 
Life Insurance Company will 
occupy at present approximately 
400,000 square feet. 
tive of 


The execu- 
fices of the company will 
be located in the upper. stories. 
The ground floor will provide 
the best of locations for banks, 


tr q 7 ¢ mines ee 1 
ust companies and high-grade 


stores, 


An arcade 22 feet wide and 38 feet high will 
extend from Madison avenue to Fourth avenue 
through the center of the building and a simi- 
lar arcade of slightly smaller dimensions will 
extend from 26th to 27th streets. 

The elevator equipment will consist of 36 
passenger elevators for general use, 2 private 
elevators for company use and 2 freight ele- 
vators, beside an elevator equipment for in- 
tercommunicating between the company of- 
fices and the usual elevators between the side- 
walk and the basement. The building will be 
of the most modern fire-proof construction. 

Much of the historical atmosphere of old 
New York city hovers around the site of the 
New York Life’s new home office building. 
Beginning in the days when the main railroad 
terminal was located nearby and horses were 
used to pull the cars downtown after the en- 
gines had been disconnected, Madison Square 
Garden was a landmark to Manhattanites and, 
surmounted by the famous statue of Diana by 
St. Gaudens, remained such until the tearing- 


down process began. Childhood memories, 
even of those in the present generation, picture 
the interior of the structure during “Circus 
Days” when the “Greatest Show on Earth” 
spread its glories on the tanbark arena. Bar- 
num & Bailey, the Ringling Brothers and others 
gave their gigantic spectacles within its halls 
and, when “Buffalo Bill’s Show” came to town, 
the vast building vibrated to the warwhoop of 
Indians and the thudding of horses’ hoofs. Buf- 
falo Bill, alias Col. William F. Cody, was a 
familiar figure to the children of twenty or 
more years ago and thousands of persons flocked 
to the Garden to see him and to witness the 
marvellous shooting of Anne Oakley, women’s 
champion marksman. In the theatre that occu- 
pied a corner of the block, known as the Madi- 
son Square Theatre, Henry E. Dixie played 
in “Mary Jane’s Pa” and other famous suc- 
cesses were staged. The National Horse Show 
was annually given in Madison Square Garden 
and the building designed by Stanford White 
was the scene of great events. Later, under the 

management of Tex Rickard, it 
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ARCHITECT’s DRAWING OF THE NEw HoME OFFICE BUILDING OF THE 


New York Lire INSURANCE COMPANY 


II 


was used as a place to hold 
prize fights, and to house a model 
swimming pool, this era in its 
history being concluded when the 
New York Life Insurance Com- 
pany obtained possession of the 
site. 


CompaANy’s STATUS 

The New York Life Insurance 
Company, of which Darwin P. 
Kingsley is president, is one of 
the greatest institutions of its 
kind in the world. Its progress 
has been steady and remarkable, 
and the organization that makes 
possible its vast operations bears 
eloquent testimony to the fore- 
sight, ability and executive talent 
of its officers, as well as to the 
energy and producing power of 
its field force. An idea of the 
extent of the company’s devel- 
opment may be gained from the 
fact that its premiums received 
increased from $143,162,720 in 
1920 to $181,119,759 in 1924. In 
the same period its total income 
went from $192,593,805 to $239,- 
857,425 while, during 1924, it 
gained insurance totaling $318,- 
374,391. Insurance in force, as 
of December 31, 1924, was the 
staggering sum of $4,695,104,105, 
covering 1,910,999 policies. This 
gives a good idea of the tre- 
mendous part most insurance 
companies are playing in the 
daily life of the nation. 
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The Largest Life Insurance Policy 


Paid in 1924 
On a single life was ONE MILLION FOUR HUNDRED FORTY TWO THOUSAND SEVEN HUNDRED 


THIRTY-TWO DOLLARS 


Then There Were 


Seven policies paid on single lives each over a 


HALF MILLION DOLLARS 
Probably a score or so more of ONE TO FOUR HUNDRED THOUSAND DOLLARS. 
The Above Are Big Figures From Big Business of Big Men In A Select Class. 


THE INTER-SOUTHERN LIFE INSURANCE COMPANY 


Louisville, Kentucky 


Protects individuals and groups of The Great Common Class of American Citizens with an insurance in force of over One 


Hundred Million Dollars. 


The Beneficiaries of these policies are under the same Legal Reserve Laws as were the big policies in the select class. 


The Agent bearing a check of thousands rather than millions, to an individual beneficiary of that great class of the common 
people, rural and urban, constituting the strength of the Nation; people who read, write, think and build homes thereby stabilizing 
government, is getting a reaction for himself that is impossible in the select class settlement. 


THE INTER-SOUTHERN LIFE INSURANCE COMPANY 


Louisville, Kentucky 


Caters to INDIVIDUALS AND GROUPS OF THE GREAT COMMON PEOPLE and wants agents who love just “folks” 
and are anxious to teach folks how to build an estate through life insurance even from small beginnings. 





Thursday 
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They’ve Got the Goods 


A commercial salesman with hundreds of 
items in his line, offers possibly only one to 
this customer, and a certain few to another, 
according to his knowledge of what will ap- 
peal. But it takes all of them to arouse the 
interest of all his customers. He must have 
the goods. 





A Peoria Life agent has the goods; partici- 
pating and non-participating policy contracts; 
double indemnity and income disability bene- 
fits, special policies for children, and insurance 
for women on equal terms with men; all the 
staple plans, plus others with distinctively at- 
tractive Peoria Life features. 


He need never display all his wares to win 
one prospect. But having them all, he is 
prepared to meet any emergency, to satisfy 
any need. 


Peoria Life Insurance Company 


Peoria, Illinois 














A Hard Winter 


It will be a hard winter for the slipshod agent— 
the fellow who doesn’t care how his business is 
written, when his policies are delivered or how 
promptly claims are paid. 


Times will continue to be good for the life 
insurance representative who is on his toes; who 
sells each policy for a definite purpose; who 
closes the whole transaction with dispatch and 
gives genuine service throughout the lifetime 
of the policy. 


Such wide-awake agents find real satisfaction 
in the up-to-the-minute service of the Lincoln 
National Life Home Office. 


ink uP(/)wim Tue (LINCOLN) 


The Lincoln National Life 


Insurance Co. 














“‘Its Name Indicates Its Character” 
Lincoln Life Building, FORT WAYNE, IND. 
More Than $375,000,000 in Force 


——— 
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JAMES C. JONES ELECTED 





Made President of Association of 
Life Insurance Counsel 





EVENTS AT ANNUAL MEETING 





Greetings of American Life Convention 
Brought by H. B. Arnold 

The annual convention of the Association of 
Life Insurance Counsel, held in the rooms of 
the Bar Association, 42 W. 44th street, New 
York city, came to a close last Wednesday with 
the election of officers for the coming year. 
James C. Jones, general counsel of the Amer- 
ican National Assurance Company of St. Louis, 
was elected president, succeeding Frederick L. 
Allen, vice-president and general solicitor of 
the Mutual Life Insurance Company, New 
York city; William J. Tully, general solicitor 
-of the Metropolitan Life, who asked to be re- 
lieved of his duties as secretary-treasurer, was 
chosen vice-president. Other officers elected 
are: Secretary-treasurer, Harry C. Bates, at- 
torney, Metropolitan Life Insurance Company ; 
assistant secretary, Miss Hilda F. Deyce; 
executive committee, George B. Young, general 
counsel of the National Life of Vermont; 
Chandler Bullock, vice-president and general 
counsel of the State Mutual Life; Joseph S. 
Conwell, of counsel, Penn Mutual Life; 
Samuel Davis, associate counsel, John Han- 
cock; David Kay, Jr., counsel, Mutual Benefit 
Life. All were unanimously elected at the 
nomination of James H. McIntosh. 


The association had almost full representa- 
tion at the meeting—seventy members, repre- 
senting fifty companies and twenty-one States 
being present. The numbers of the growing 
organization led Senator Tully to move that 
future meetings be held at the Hotel Astor, 
New York city, which motion was adopted. 

An opinion given out by Jay R. Benton, at- 
torney-general the re- 
quest of Wesley IE. Monk, Insurance Commis- 
sioner of that State, regarding the legality of 
conversion as of the age of issue, the necessity 
of physical 


of Massachusetts, at 


examination, questions of dis- 
crimination and the legality of the refusal of 
premiums in such cases, came in for consider- 
able discussion. As it was thought that the 
opinion might lead to harmful legislation, Wil- 
liam BroSmith, and general 
counsel of the Travelers, moved the appoint- 


ment of a committee of four members and an 


vice-president 


actuary of a company connected with the asso- 
ciation to confer with the officials. The com- 
mittee appointed consisted of William Bro- 
Smith, Chandler Bullock, Guy W. Cox, Alfred 
Hurrell and Wendell Strong, assistant actuary 
of the Mutual Life of New York. 


The membership of the organization was 
enlarged by the election to the association of 


Frank W. Wozencraft, general counsel, Amer- 
lean Life Reinsurance, Dallas; Benjamin L. 
Holland, Phoenix Mutual; J. H. Cabaniss, 
Protective Life of Birmingham; Orville K. 


Life of Cincinnati; 


Jones, Federal Union 


George H. Smith, attorney, Metropolitan Life, 
and Herbert Adam, Penn Mutual. 

Papers read and discussed at the convention 
were: “Interstate Comity and _ Reciprocal 
Laws,” by Guy W. Cox, vice-president and gen- 
eral counsel, John Hancock; “Some Obliga- 
tions and Rights Incident to the Assignment of 
a Contract of Insurance,” James E. Nugent, 
counsel, National Fidelity Life; “Writs of At- 
tachment Directed Against Life Insurance 
Companies,” Phillip J. Ross, general coun- 
sel, Manhattan Life; “Liabirity of a Life In- 
surance Company When the Insured Is 
Executed for a Crime,” Andrew J. Davis, 
vice-president and general solicitor, Provident 
Mutual, and “Taxation of Reserves,” E. M. 
Grossman, general counsel, Central States 
Life. 

H. B. Arnold, president of the American 
Life Convention, extended the greetings of that 
organization and invited the attendance of the 
assembled members at the meetings of the 
legal section of his organization. Resolutions 
were read in memory of the following de- 
ceased: ‘Richard V. Lindabury, C. A. Atkin- 
son and R. T. McKisick. 


RELIANCE LIFE GETS COL. FORREST 
BRADEN 


Famous Police Chief to Be General Agent 
at Louisville 


Colonel Forrest Braden, who until recently 
was chief of police of Louisville, has joined 
the Reliance Life of Pittsburgh, in the capacity 
of general agent, with headquarters at Louis- 
ville. 

The speech of Colonel Braden at the re- 
cent meeting of the American Life Convention 
in Louisville, where he welcomed the delegates, 
was an outstanding address and immediately 
won him a place in the estimation of the Amer- 
ican Life menbers. In his talk he revealed an 
intimate and well grounded knowledge of the 
insurance business and when he made known 
the fact that he would shortly retire from the 
public office he held, many companies extended 
offers to him of agency and executive posi- 
tions. 

Officers of Public Life 

The present officers of the Public Life In- 
surance Company, Chicago, are as follows: 
Narowetz, chairman of the board of 
directors; Edward H. president and 
general manager; William D. Herwig, vice- 
president; William Ullrich, 
Fred H. Welsch, secretary-treasurer; Dr. C. 
A. Harris; Dr. W. F. 
Schaare, medical director; William E. Rodri- 


Louis 
3urke, 


vice-president ; 


medical director; 


guez, general counsel. 
Reward for 25 Years of Service 

M. J. Flynn, manager of the Metropolitan 
Life Insurance Company at Jamaica, L. I., 
was given a dinner by the company last week 
in honor of twenty-five of service. 
President Haley Fiske and other officers of 
the company, as well as many managers in the 
Metropolitan district, attended. 


13 


years 





BANG! 


New Territory— 
New Opportunities 


Have just opened Pennsylvania 
and California and have a number 
of very desirable openings for good 
men. Special Agents and District 
Managers can make fine connec- 
tions. Also some good positions 
open in Michigan, Indiana, Illi- 
nois, Kansas and Missouri. 


Address communications direct 
to Home Office, South Bend, Ind. 


Income Guaranty Company 


(STOCK COMPANY) 











At the Hotel Astor Last Week— 


The enforced absence of the capable and 
genial secretary and manager of the Asso- 
ciation, George T. Wight, was much re- 
gretted. Mr. Wight had labored so incessantly 
for several weeks in preparing for the meeting 
that he suffered an attack of indigestion. 

* Ok x 

Chairman William A. Law, in introducing 
Senator Reed, referred to him as having been 
as courageous on the floor of the Senate as he 
was in the Argonne, and mentioned that he 
was undoubtedly very close to our great Secre- 
tary of the Treasury, Andrew W. Mellon. 
Senator Reed replied that nothing he would 
say could be ascribed to Secretary Mellon— 
in fact, that “probably he will say that I was 
heterodox and didn’t know what I was talk- 
ing about.” Senator Reed later said that 
“what we need in our cities and in our State 
governments are a large number of Coolidges 
and Mellons.” 3 

kk x 

Sir John Willison explained his selection 
to speak concerning Canada by stating that, be- 
cause of the recent election in Canada, most 
of its real orators are exhausted. Neverthe- 
less, he made a strong and impressive por- 
trayal of Canada’s rise and her future pros- 
pects. He predicted that there would never 
be a political union between Canada and the 
United States, though the bonds of friendship 
are close. His appreciation of Senator Reed’s 
interesting address was so keen that he offered 
to get Mr. Reed many speaking engagements 
if he would “just let ‘Congress look after it- 
self and come over and spend a few weeks 


with us. 


Proposed Merger of Maccabees 
Lansinc, Micu., December 8.—A movement 
to merge the prominent fraternal benefit so- 
cieties, the Maccabees and the Lady Maccabees, 
both having headquarters in Michigan, threat- 
ens a court fight soon. 
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Resiainiieniaenniine United States Manager 
GENERAL BUILDING, 4m & WALNUT STS. 








INCORPORATED 1832 


Virginia Fire and Marine 
INSURANCE COMPANY OF RICHMOND, VA. 
January 1, 1925 


Reserve for Unearned Premiums .............. $1,253,552.74 

Ober TAR DINGIEB 6 isis osccccc soc cevecsesceveee 308,330.35 

Capital......... Siaiaioiemiosiscisiae wie $500,000.00 

EE RRRIENBLIND 0 5.55 oc 10's 019 565 0 Wie w's0' 1,214,259.88 

Surplus to Policyholders..................- 1,714,259.88 
OTC S ET EE $3,276,142.97 

Wm. H. Palmer, eishiens Wm. H. Palmer, Jr., Vice President 

B. C. Lewis, Jr., Secretary Wm. Palmer Hill, Asst. Secretary 

J.C. Watson, Treasurer J. M. Leake, General Agent 











FIRE REINSURANCE TREATIES 


Eagle Fire Insurance Company 
New Jersey 


Baltica Insurance Co., Ltd. 
Denmark 


Franklin W. Fort Thomas B. Donaldson 
18 Washington Place, Newark, N. J. 





A Proper Fit 


Your tailor takes great pride in giving you a 
perfect fit. Not only does he satisfy you, but as 
you wear the suit it is a constant advertisement of 
his skill. Neat appearing, satisfied customers are 
his best bid for new business. 


Doesn’t the same hold good for an insurance 
agent? Though not a commodity which affects 
the personal vanity as clothing does, yet insurance 
should satisfy, and it is up to the agent to see that 
his clients’ insurance clothes fit properly. Not 
Over-insurance, not under-insurance—but a cor- 
rect amount of the right coverages. 


The Continental agent is well supplied with 
the tools and fabrics to tailor insurance garments 
that fit and satisfy. 


She CONTINENTAL 
INSURANCE COMPANY 


EIGHTY MAIDEN LANE, NEW YORK, N. Y° 


CASH CAPITAL 
TEN MILLION DOLLARS 


ERNEST STURM, CHainman of THE Boaro. 
PAUL L.HAID, Presipent.. 


NEW YORK CHICAGO MONTREAL SAN FRANCISCO 

















OUTLINES OF BURGLARY INSURANCE 


A Standard English Work by 

F. D. McMillan and F. J. Woodroof 
In this excellent book, now in its second edition, the history of burglary insurance and rates 
is sketched; definitions and some leading cases are duaemuee and the principles and prac- 
tice of burglary underwriting are clearly descri 
Among the chapter titles are the following:— 


Contents of Private Dwellings Surveying: Protection of Doors and Windows 

Insurance of Valuables, ““Objets d‘Art’” Burglary and Housebreaking Claims 
Collections Larceny Claims 

Flats and Flat Inspecting Endorsements 

Business Premises Moral Hazard 


Miscellaneous Risks 

Appendices also give the Larceny Act, 1916; the Innkeepers’ Act and Innkeepers’ Policy, 
and Surveyors’ Report Form. There is a copious Index. 

Burglary insurance underwriters, agents and brokers can gain much information from this 
book. Price $5.00 


The Spectator Company 
CHICAGO Selling Agents NEW YORK 














Life Companies and General Agents Constantly 
Aim to Induce Repayment of Policy Loans 


They Can Do This by Sending Out With Premium 
and Interest Notices William T. Nash’s Latest Leaflet, 


HAVE YOU A LOAN ON YOUR LIFE 
INSURANCE? 


Another effective method of using this thought inspiring leaflet is to send a 
copy of it to each borrowing policyholder, with a short letter from the com- 
pany offering partial payment terms for the paying off of loans. 


TRY THESE PLANS! 


Send 10 cents for sample copy. Price, $30.00 per thousand. 


THE SPECTATOR COMPANY 


Chicago Publishers New York 











Is [t Insured ? 


JEWELRY Insured against Loss of 
Any Kind ~ Any Time ~ Any Where 
Coverage is “All Risks in All Situations’ 


A.F. SHAW & COMPANY 


80 Maiden Lane Insurance Exchange 
New York.City : : 2 Chicago, III. 
General Agents - ‘All Risks” Department 


pu! 
Saint Fire & Marine Insurance Co. 
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NEW YORK SURVEYS 

New Forms of Insurance.—Perhaps they 
are a littl 
new forms of insurance or perhaps the greater 
liberty which they have ‘enables them to do 
this. One of the latest that has come to our 
attention is insuring the school fees which 
are not returnable in most schools where the 
scholar is obliged to drop out from illness or 
other causes before the year is finished. A 
plan has been worked out to which most of 
the private schools have become parties and 
this loss which may occur is covered for a 
very nominal amount. Again a mother-in-law 
has sought a policy at Lloyds, impelled there- 
by probably by the fact that she had heard of 
4 son-in-law who had sued successfully his 
mother-in-law because she had upset him. The 
fact that in this case the lady seeks insurance 
might indicate a certain moral hazard which 
might make even Lloyds refrain from issuing 
a policy. In other words one seeking a form 
of insurance of that kind might be assumed 
to be contemplating bringing about the injury 
against the results of which they seek insur- 
ance. Some years ago on the western coast 
of the United States a Chinaman visited an 
attorney and asked him how much he would 
charge to defend a man who had committed 
murder. The attorney named his price and 
the Chinaman departed. A few weeks later 
the Chinaman visited the attorney again and 
recalled the conversation and counted out the 
money. The attorney then inquired, “Who is 
the man who has committed the murder?” 
“Me,” said the Chinaman in that bland and 
calm sort of way which only a ‘Chinaman can 
carry out. 


The Protective Tariff and Insurance.— 
Again the development of the protective idea 
in Great Britain is furnishing a market for 
forms of insurance at Lloyds. Policies are 
being taken out in anticipation of prospective 
duties on different classes of risks. This, 
while not a new form of insurance, is being 
developed very rapidly, due to the prospect 
that there may be a change in the fiscal policy 
of Great Britain. This form of insurance has 
not been unknown in this country when tariff 
changes were threatened. 


The Frame Building.—A recent agitation 
in regard to lessening the evil of the frame 
risk, especially in important centers, is lead- 
ing to some curious statistical work to demon- 
strate from a fire standpoint its superiority. 
Thus a count has been made of the number of 
buildings, whether they are frame or some 
superior material, in a large number of cities 
and then the fires in the different types are 
taken. The frame building shows up quite 
satisfactory on this basis, but it has nothing 
to do with the undesirability of continuing to 
deplete our national wealth by the erection of 


e more skillful abroad in developing | 





frame properties. The fact is that the great 
majority of frame properties are occupied for 
dwelling purposes and it is admitted the world 
around that they are the most carefully taken 
care of of any properties. The other kind, espe- 
cially in the United States, are more usually 
occupied for business and manufacturing pur- 
poses and in these properties the great loss by 
fire occurs. 

The Value of Facts.—A report became cur- 
rent a short time ago in New York city that 
a fire on November 18, in which three lives 
were lost and an injury sustained by one other 
nerson, was due to an explosion of an oil 
burner. The report just published by the New 
York Board of Fire Underwriters develops 
the fact that there was no oil burner in the 
building. Neither was the fire in the base- 
ment; it originated in the butler’s pantry on 
the second floor. This shows the value of 
fact as compared with fiction. The oil burner 
episode made the fire a news item and has 
probably traveled around the world. The true 
story will probably not travel more than a very 
short distance. 


BOSTON AND VICINITY 


The recommendations of the commissioner 
of insurance for Massachusetts to the General 
Court for the coming session of the legisla- 
ture are designed solely for the purpose of 
strengthening the statutes and do not advocate 
any radical changes. 

The Massachusetts Commission on Finance 
and Administration has filed a report with the 
clerk of the Senate opposing insuring State 
buildings and property on the ground that the 
premiums would be so large as to make the 
plan uneconomic. The recom- 
mends legislation which would increase the ex- 
traordinary fund of the executive department 
so as to create a $500,000 sinking fund to take 
care of fire losses. 

The Fidelity Fire, of Sumter, S. C., has 
been admitted to do a fire business in Massa- 
chusetts and names Stephen B. Ames of Mil- 
ton as agent of record. 

Horace E. Dunkle, of the insurance agency 
of Gardner, Bushway & Dunkle of Jamaica 
Plain, is being prominently mentioned among 
those who may be appointed as the next fire 
commissioner of the city of Boston by Mayor- 
elect Malcolm E. Nichols. 


commission 


Insurance Square Club Holds Dance 

The annual entertainment and dance of the 
Insurance Square Club of New York was held 
last Friday night in the grand ballroom of 
the Hotel Pennsylvania, New York. The 
affair was a huge success, much of the credit 
being due Fred A. Martin, of 35 Wall street, 
who was chairman of the entertainment com- 
and William S. Goss, of the York- 


shire Insurance Company office who was in 


15 


mittee, 


MAY BE TAX FREE 





Mutuals Exempted Under Proposed 
Revenue Bill 





COMMITTEE FINDINGS GIVEN 





New Measure Disregards Proportion of 
Income from Other Sources 


Wasuincton, D. C., December 8.—Mutual 
hail, cyclone, casualty and fire insurance com- 
panies, which under the present revenue law 
are exempt from tax if not less than 85 per 
cent of their income consists of amounts col- 
lected from members for the sole purpose of 
meeting losses and expenses, are freed from 
tax regardless of the proportion of income re- 
ceived from other sources under the revenue 
bill which was introduced in the House at the 
opening of Congress by the ways and means 
committee. 

At the present timfe such organizations are 
included in subdivision (10) of section 231, 
with mutual ditch, irrigation and other com- 
panies. In the new bill, they are given a sepa- 
rate classification and a new subdivision, (11) 
provides for “farmers’ or other mutual hail, 
cyclone, casualty or fire insurance companies 
or associations the income of which is used or 
held for the purpose of paying losses or ex- 
penses.” 

The new provision will relieve such organ- 
izations from the necessity of filing any in- 
come returns. It was planned that they should 
be freed from this requirement under previous 
laws, but it was found that the 85 per cent 
limitation made it necessary for them to file 
returns. 

“It was believed that the provision of exist- 
ing law exempted this class of corporations 
from the necessity of making income-tax re- 
turns,” it is declared in the committee’s re- 
port, in discussing the amendment, “but expe- 
rience has shown that such was not the case. 
An examination of subdivision (10) will show 
that the various corporations named therein 
are exempt only if 85 per cent or more of the 
income consists of amounts collected from 
members for the sole purpose of meeting losses 
and expenses. It so happens that in the case 
of insurance companies of a type covered by 
the new subdivision (11) of this section the 
losses vary from year to year, and consequently 
in certain years the assessments collected are 
not used up in the payment of losses and ex- 
penses and no additional money is required to 
be collected for the payment of losses in the 
succeeding year. It is only natural that these 
companies should keep these assessments in 
banks and obtain from 3 to 4 per cent interest 
thereon. It is clear that if no assessments are 
required to be made in any year that the com- 
pany is not exempt for such year. In order 
to clear up this situation, assessments of the 
tvpe mentioned are exempted in a separate sub- 
division, without the 85 per cent limitation 
imposed by subdivision (10).” 








charge of the distribution of tickets. 
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SAN FRANCISCO 
RICHMOND 


NEW YORK 
MINNEAPOLIS 


Marsh & McLennan 
INSURANCE 
Fire Liability Marine 


175 W. Jackson Blvd., Chicago 





London Seattle Montreal 
Winnipeg Detroit Duluth 
Pittsburgh Cleveland Buffalo 
Phoenix Columbus Portland 


The Prosperous Agent 
By William Alexander 


The carpenter does his work with plane and say, 
The blacksmith with hammer and anvil. But the 
insurance salesman works without tools. He em. 
ploys his mind on the minds of other men. Hence 
the importance of making the most of his mental 
equipment. The little book entitled ‘“The Prosper. 
ous Agent”’ deals with this subject in a practical way. 
It tells how the life underwriter can read his own mind 
and understand the minds of other people. It tells 
how his mental faculties can be developed and utilized 
in such a way as to increase his efficiency and con- 
sequently his earnings. 








PRICES: 
Cloth Binding, $1.50 Paper Binding, $1.00 
Discount in Quantities 
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Why Take A Chance 


YOUR RENEWALS are equal to the interest in- 
come on an investment of the sum of all the first year 
premiums on the business you write. If you were 
making an investment of this amount you would be 
very careful about the security. You wouldn’t want 
some one ahead of you with a prior claim. 


IF YOU LOSE YOUR RENEWALS IT MEANS 
THE SAME THING TO YOU AS LOSING THE 
PRINCIPAL WHICH WOULD PRODUCE YOUR 
RENEWAL INCOME. 

YOU CAN’T AFFORD IT! 

The Columbus Mutual Life Insurance Company 
offers a VESTED RENEWAL CONTRACT, DI- 
RECT with the Home Office. Also liberal com- 
missions, automatic increases for volume, unrestricted 
territory, unlimited opportunity to develop personal 
or agency production, free from jealous interference 
or hampering restrictions. 


PERFECTED ENDOWMENTS are automatical- 
ly, Ordinary Life if you die; optionally, Limited Pay- 
ment Life if you live; guaranteed endowments at 
age 65. 


The Columbus Mutual Life Insurance Co. 
580 E. Broad St., Columbus, Ohio 
C. W. Brandon, President D. E. Ball, Vice Pres. & Sec’y. 




















ALMOST EVERY NEED DEPENDENT 
UPON THE CONTINUANCE 
OF HUMAN LIFE 


can now be protected by Northwestern National 
Life policies. They fit the requirements of your 
prospects and meet every financial emergency. 


This provides unusual sales opportunities for 
men of high character who have a satisfactory 
record of results. 

The Northwestern National Life is a legal 
reserve, mutual company with a record of continu- 
ous progress. 

Direct agency contracts are available in Southern 
Indiana, Southern Illinois, Central Missouri, Kan- 
sas, Arkansas, Utah, Pennsylvania, Eastern Ten- 
nessee, Louisiana and Virginia for high grade 
producers. 


Northwestern 
National Life Insurance Company 


Minneapolis, Minn. 
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ARLES L. TYNER HEADS 
- HOME 





Flected to Succeed F. C. Buswell 





VICE-PRESIDENT SINCE 1912 





Clarence A. Ludlum and Wilfred Kurth 
Made Directors—Two More Vice- 
Presidents to Be Elected Shortly 
Charles L. Tyner, was elected president of 
the Home Insurance Company at a meeting of 
the board of directors, held December 2, 1925. 
Mr. Tyner succeeds the late Frederic C. Bus- 
well, who died November 28, as a result of an 
same week. 
Clarence A. 
elected 


automobile accident earlier the 
Simultaneously, Vice-Presidents 
Ludlum and Wilfred Kurth 


directors of the company to fill the vacancies 


were 


left as a result of the recent deaths of Presi- 
dents E. G. Snow and Buswell. It. is antici- 
pated that two more vice-presidents will be 
elected at an early date, as the company has 
but two at the present time. 

Mr. Tyner entered the service of the Home 
in 1889, his first work being in the postal de- 
partment, which had just been started. Sub- 
sequently he was transferred to the loss de- 
partment and the following year went into the 
bookkeeping department. In 1898, Mr. Tyner 
was placed in charge of correspondence for 
the Western department, of which Mr. Buswell 
was then chief. In 1903, he became chief of 
the Western department and for the next 
three years traveled extensively in the Union 
territory, gaining there a wide acquaintance 
with underwriting conditions and with man- 
agers and field men in the West. 

Early in 1906, Mr. Tyner was appointed 
secretary of the company and from that time 
‘on his duties revolved chiefly around the in- 
vestment department. He was advanced to the 
office of vice-president and secretary in 1912, 
became a director in 1920 and in I92I was re- 
lieved of his duties as secretary. On Novem- 
ber 13 last, upon the election of Mr. Buswell 
to the presidency of the company, Mr. Tyner 
hecame senior vice-president. 

The new president of the Home has never 
been active in underwriting organizations, be- 
cause of the nature of his duties with this com- 
He is a member of the committee on 
fire patrol of the National Board of Fire Un- 
derwriters and of the finance committee of the 
National Board of Fire Underwriters. He is 
also a member of the Western Union, repre- 
senting the Franklin Fire Insurance Company, 
but has never been active in that organization. 
He is a director of the American Trust Com- 
pany, 


pany. 


While Mr. Tyner has not figured as fargely 
in the insurance news columns as have some 
of his associates, it will be readily seen from 
the above that he has had a wide experience in 


hoth the investment 


underwriting and the 
The present-day 
strength of the Home Insurance Company at- 
tests sufficiently his ability as an investment 
unassuming man, he 


he. . e $ 
ranches of the business. 


expert. A quiet and 





has been one of the strongest figures in the 
famous coterie of vice-presidents of the Home 
Insurance Company. Mr. Tyner during nearly 
all his life was a close friend of Mr. Buswell. 
They were boys together. An excellent por- 
trait of Mr. Tyner appears as a supplement to 
this issue of THe SpeEctTaTor. 

Mr. Ludlum and Mr. Kurth are both vice- 
presidents of the company. 
native of East Jamaica, L. 


Mr. Ludlum is a 
I., and received his 
education in public and private schoo!'s there. 
He was connected with the Pullman service in 
the Middle West before joining the Home In- 
surance Company on December 15, 1890, as 2 
He be 
came examiner in 1891, correspondence clerk 


clerk of the bookkeeping department. 


in 1893 and supervisor of eastern agencies in 


1898. In December, 1903, he was. elected 


assistant secretary and became a_vice-presi- 
dent in November, Ig12. 
Mr. Ludlum is president of the Western 


Union and is a past president of the Insurance 
Institute of America, Inc., having served from 
1923 to 1925 and also a past president of- the 
New York Board of Fire Underwriters, serv- 
ing from 1920 to 1921. He is chairman of the 
committee of laws of the latter organization 
and also of the same committee of the Na- 
Board of Fire Underwriters. He has 
served as chairman and a member of other 
committees of the National Board at various 
times. Mr. Ludlum is a director of the Cham- 
ber of Commerce of the Bureau of Queens, a 
member of the Chamber of Commerce in the 
State of New York, a member of the New 
York Board of Trade and Transportation and 
of the Insurance Advisory Committee of the 
Chamber of Commerce of the United States. 
He is a trustee, director or member of several 
civic and charitable organizations. He is also 
a 32nd Degree Scottish Rate Mason, Knight 
Templar and a Shriner. 

Mr. Kurth was born at New Britain, Conn., 
September, 1875. He received his early in- 
surance experience the United States 
branch of the Scottish Union and National In- 
surance Company at Hartford. He came with 
the Home in 1902, to take charge of its Can- 
adian business as manager. He was elected 
became vice-president 


tional 


with 


secretary in 1916 and 
and secretary in 1920. 
Mr. Kurth is president of the 
Board of Fire Underwriters, secretary of the 
American Foreign Insurance Association, di- 
rector of the Underwriters Salvage Company, 
New York. director of the Underwriters’ 
Laboratories, Chicago, Trust 
Company of North America, and chairman of 
the United States Fire Companies Conference. 
He is a member of the New England Society, 


Nationa! 


director of the 


the Insurance Society of New York, the 
Ancient and Honorable Order of the Blue 
Goose, and of the Ridgewood and Arcola 


Country Clubs. 


Sherman Owsley Made State Agent 

Sherman Owsley has been appointed State 
agent of the National Liberty Insurance Com- 
pany for the North Texas territory. 
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DES MOINES AN INSURANCE CENTER 
Thirty-Six Fire Agencies Represent 200 
Companies 
Des Mornes, Iowa, December 5.—Through 
a survey recently made of insurance activities 
in Des Moines it developed that the forty-four 
life, fire and casualty insurance companies, as- 
sociations and societies furnish regular employ- 
ment to more than 3,000 persons and have an 

annual payroll of $4,500,000. 

In addition to the home office forces of com- 
panies here, 200 State and special agents for 
fire and casualty companies other than Iowa 
make their homes in Des Moines; virtually 
every insurance company is represented here 
and the thirty-six local fire company agencies 
represent more than 200 companies. 

The Des Moines life insurance companies 
have $2,000,000,000 worth of life insurance in 
force, making Des Moines one of three large 
insurance centers in the ration and one of ten 
cities with home office life insurance companies 
carrying a billion dollars or more of life in- 
surance. 

All insurance organizations of every char- 
acter having home offices in Des Moines had 
gross assets of $209,350,344 at the close of 
business December 31, 1924. They had a gross 
income for the year of $78,878.540.54 and com- 
bined paidup capital of $4,825,000, reports 
show. 

Iowans buy $2,500,000,000 worth of insurance 
each vear, paying nearly $78,000,000 in pre- 
miums. Iowa companies, associations and so- 
cieties, competing with outside firms have more 
insurance in force outside of Iowa than non- 
Iowa companies have business in force in Iowa. 
The excess of premiums paid Iowa companies 
over those paid non-Iowa companies amounted 
to $17,282,000 last year. 

The average amount of life insurance per 
capita in Iowa is $882. Last year Iowans 
hought approximately $300,000,000 of life, ac- 
cident and health insurance and $2,200,000 
worth of fire, casualty, tornado hail and other 
protection. 





Agency Changes in Newport News 

RicHMonp, Va., December &8—There were 
two local agency changes of interest in New- 
port News during the past week. The Powell 
Trust Company, a corporation, closed its in- 
surance department. 

A. L. Powell, president of the Trust Com- 
pany, and W. L. Powell, its vice-president and 
secretary, will operate a local agency under 
the firm name of Powell Brothers, and will 
represent the Home of New York, the North 
Carolina Heme, the Virginia Fire and Marine, 
and the United States Fire, all of which were 
formerly represented by the Powell Trust 
Company. The Hopkins Land Company, 
another local agency, retired from business. 
The partners of the firm were Charles D. 
Hopkins and Allan D. Jones. A. H. Henley, 
who manages the office of the Hopkins Land 
Company, has opened a local agency of his 
own, taking over the California, the Northern, 
and the Star, which were represented by the 
Hopkins Land Co. 
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NEW EDITION IN PRESS 


Rewritten, Enlarged and Improved 


THE ADJUSTER’S MANUAL 


y 
C. H. HARBAUGH, M. D. 


Expert Examiner and Adjuster 


UNIQUE AND INDISPENSABLE 


This widely known and used book now in its third edition has 
been recognized as the standard publication of its kind for 
twenty years, and is the only book giving in condensed and 
convenient form just the information required by adjusters of 


ACCIDENT AND HEALTH CLAIMS 


Among the new articles in this edition are those upon 


IVY POISONING HERNIA 
CARBON MONOXIDE SEMILUNAR CARTILAGES 


POISONING SLEEPING SICKNESS 
WOOD ALCOHOL PROSTATE GLAND © 
POISONING HYDROCELE 
SUNBURN ORCHITIS 
GOITRE HEMORRHOIDS 
CANCER OF THE VINCENT’S ANGINA 
STOMACH 


In addition to the new articles, all the valuable features of this 
excellent work are retained. Other new sections added relate to 


DIVISIONS OF THE BODY and ORGANS OF THE BODY 


New paragraphs have been added to every article under 
Diseases, on 


PROGNOSIS and TOTAL DISABILITY IRRESPECTIVE 
OF HOUSE CONFINEMENT 


About 50 New Illustrations are Added to This Edition, 
and the Glossary of Medical Words and Terms 
contains many New Words and Definitions 


For convenience, The Adjuster’s Manual is divided into three 
sections, as follows: 


SECTION I—ACCIDENTS PROMINENT SIGNS AND 
INFORMATION SYMPTOMS 
PROMINENT SIGNS AND TOTAL DISABILITY AND 
SYMPTOMS HOUSE CONFINEMENT 
TOTAL DISABILITY TOTAL DISABILITY BUT 
PARTIAL DISABILITY NON-HOUSE CONFINEMENT 





PROGNOSIS TOTAL DISABILITY IRRE- 

ADJUSTMENT SPECTIVE OF HOUSE CON- 

EFFECTS PARTIAL DISABILITY 
SECTION II—DISEASES PROGNOSIS 

NAMES ADJUSTMENT 

INFORMATION EFFECTS 


SECTION III 


This section takes up the different mineral and vegetable Poisons 
that are taken intentionally or by mistake, giving a brief description 
of each drug, and considering the prominent signs and symptoms 
following the swallowing of different poisons, the length of time 
house confinement exists, the duration of total disability and Partial 
disability, with advice on adjustment, and effects on the insurability 
of the individual after recovery is complete. 


THE ADJUSTER’s MANUAL is invaluable to those settling Acci- 
dent and Health Claims. 


Price, In Flexible Binding, $6.00. 


Liberal discount on wholesale quantities 


THE SPECTATOR COMPANY 


INSURANCE EXCHANGE Publishers 135 WILLIAM STREET 
NEW YORK 


CHICAGO 





—————: 
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DECEMBER 


Use and Occupancy Insurance 





Star agents know that December is the month 
for business men to consider Use and Occupancy 
Insurance (Business Interruption Indemnity). 
With the year’s statements before them, with 
prospective earnings planned, they can best see 
then how Use and Occupancy coverage may be 
applied. And they see the necessity of “sign- 
ing up’? at once to protect the profits they are 
expecting. 


Although insurance of this nature has been 
considered complicated, Star agents find that 
with prudent men who recognize such risks, it 
is but necessary to ‘‘Tell Them to Sell Them.” 


SraRw 


Insurance Co. 


or AMERICA, 








THE COMPANY WITH THE L.&L.&G. SERVICE 





























HILADELPHIA 
¢ LeMar Talbot. President 
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Fire Insurance 








TORNADO SCHEDULE RULE 





Kansas Superintendent Refuses 
Approval 





NON-COMPLIANCE IS REASON 





Does Not Abide by Rate Reduction Order 
of Former Department Head 

Toreka, Kans., December 8.—William R. 
Baker, Kansas Superintendent of Insurance, 
has refused to approve the new tornado 
schedule filed by the stock fire companies doing 
business in Kansas. The refusal to approve 
the schedule was announced shortly after the 
conference of Russell Hobbs, assistant man- 
ager of the Western Actuarial Bureau, and 
W. C. Hodges, head of the Kansas rating 
bureatt with Superintendent Baker. 

The reason for the refusal to approve the 
schedule was that it did not comply with the 
rate reduction order as made by: F. C. Travis, 
when Superintendent of Insurance, and ap- 
proved by the district court of Shawnee 
county. Following the decision of the district 
court in the Kansas rate case the companies 
announced they would not contest the tornado 
rate schedule further. 

The Travis order required a reduction of ten 
per cent in the tornado rates on all properties 
in Kansas except dwellings, farm property and 
a few small classes of properties. The 
schedule as submitted by the companies was 
declared to effect a saving of approximately 
one hundred thousand dollars a year in prem- 
iums. But this was done by granting fifty 
per cent cuts in the rates on some classes and 
no cuts in other classes. There were numerous 
changes in the classifications proposed and also 
some important changes in the credits and 
charges to be allowed in writing the line. 

The rating bureau of the Insurance Depart- 
ment checked the schedule and found that the 
reductions would amount to approximately 
$22,000, and it appeared to the bureau that 
the credits and charges might even offset this 
saving in rates. 

The referee of the district court and the dis- 
trict court upheld the tornado section of the 
rate suit and it is the belief that the insurance 
companies will be required to comply substan- 
tially with the order in filing a new schedule. 
Two years ago the companies, in their efforts 
in compromising the rate case, submitted a new 
tornado schedule that would reduce the total 
premiums on this class of business approxi- 
mately $120,000 a year. 


Hartwell L. Hall Assistant Actuary of 
Connecticut Department 

Hartwell L. Hall of Hartford has been ap- 
pointed assistant actuary of the Connecticut 
Insurance Department, according to the an- 
nouncement made by Howard P. Dunham, In- 
surance Commissioner of Connecticut. Mr. 
Hall has been an actuary in the home office 
of the Travelers for the past eleven years. He 
IS a graduate of Cornell, where he took a 
course in the actuarial department and is a 
member of the Casualty Actuarial Society. 


EXPANDS IN KANSAS AND OKLAHOMA 
Hartford Fire to Have Large Staff for 
Business in Both States 

ToreKa, Kans., December 8.—A consolida- 
tion and an expansion of a general office pro- 
gram for Kansas and Oklahoma has been an- 
nounced by the Hartford Fire Insurance Com- 
pany. The company has just closed a lease 
for large office space at Wichita, Kans., and 
will install a large staff to handle the business 
of the two States. The special agents in 
Topeka and Oklahoma City will move to 
Wichita and six officials from the western 
manager’s offices in Chicago will be moved to 
Wichita to handle the company business in the 
two States. The change is to be made effective 
the first of the year and the company hopes to 
extend its business and its service in the dis- 
trict by reason of the reorganization and hav- 
ing trained men directly in the field. The an- 
nouncement of the change said the company 
proposed to give its local agents and policy- 
holders greatly improved service under the 
new arrangement. 

H. A. Hix, agent for the company at 
Wichita for some years, will devote all his 
energies to a special service department, taking 
up particularly fire prevention in manufactur- 
ing plants. H. S. Heimkamp is to be in charge 
of the mills and elevators division and W. N. 
Robberson will have charge of the hail depart- 
ment. The company will have specialists in 
charge of each department. 


Excessive Insurance Means High Loss 
Ratio, Says Building Inspector 

Bay City, Micu., December 8.---Excessive 
insurance on property in a city where business 
has languished for several years is the chief 
reason for heavy fire losses here, says James 
Douglas, building inspector, and Charles S. 
Crampton, fire chief, in a report submitted to 
the city commission this week by the former 
official. 

Mr. Douglas contradicts some of the con- 
tentions presented last week by A. W. Dor- 
bert, representative of the New Zealand Fire, 
who addressed the commission on the situation 
in the city. Dorbert declared that insurance 
companies are rapidly leaving the city, ten 
having cancelled in as many days. The build- 
ing inspector charges that had not competition 
for business resulted in over-insurance in many 
instances in Bay City, many recent losses might 
have been prevented. He maintained that com- 
paries which accept poor risks at inflated values 
have themselves to blame when heavy losses 
occur, 

The commission promises to support a com- 
plete survey of the fire-hazard situation in 
Bay City and to back the building inspector 
and fire chief in corrective orders. 





Proceedings of Commissioners’ 
Conventions 
The proceedings of the adjourned meeting 
of the National Convention of Insurance Com- 
missioners held in December, 1924, and of the 
regular annual meeting held in September, 
1925, have been published. 
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CONFERENCE THIS WEEK 


Pacific Coast Men on Way to 
New York 








MAY CLARIFY AGENCY SITUATION 





Committee of Westerners to Meet With 
Home-Office Officials 


SAN Francisco, Car., December 8—With 
hopes that the agency situation in the Pacific 
coast territory which has become acute during 
recent months, culminating in a condition that 
has threatened the stability of the fire insur- 
ance business, a committee is leaving San 
Francisco Wednesday to meet with company 
home-office officials in New York during the 
week. 

The committee is the result of a meeting 
held in San Francisco last week by the Board 
of Fire Underwriters of the Pacific over the 
general agency question, when it became more 
apparent that the situation could not be solved 
without home-office help. The managers and 
general agents making the trip represent all 
factions. 

William Deans, president of the Board, and 
Arthur M. Brown, chairman of the executive 
committee, are making the trip as the Board 
representatives. 

Others include: Ward S. Jackson, Coast 
manager of Crum & Forster; McKee Sherrard: 
assistant manager, Insurance Company of 
North America; A. T. Bailey, North British; 
Ray Decker, Home; FE. G. Potter, Firemens of 
Newark; Joy Lichtenstein, Hartford: Geo. O. 
Hoadley, American of Newark, and E. A. 
Strout, representing the disputed general agen- 
cies of Seattle. It is understood that wires 
from company ‘executives to the Coast precipi- 
tated the action of a New York conference. 





Theodore M. Brandle Denies He Is Con- 
nected with New Liberty Bonding 
and Insurance Company 


Commenting on the inclusion-of his name 
as that of an individual interested in the new: 
Liberty Bonding and Insurance Company of 
Trenton, Theodore M. Brandle, president of 
the New Jersey State Building Trades and 
vice-president of the International Association 
of Bridge, Structural and Ornamental Iron 
Workers, has written a letter denying the 
statement. The article containing Mr. 
Brandle’s name in the protested connection ap- 
peared in Tue Spectator for November 26 
and his objections thereto were worded in 
part as follows: 

[To tHe Epitor oF THe Spectator] 


In your issue of November 26, I was keenly 
surprised to find my name used in connection 
with the new Liberty Bonding and Insurance 
Company of New Jersey. May I say to you 
that I have not at any time been associated 
with this so-called company, nor have I any 
interest in the company whatsoever, nor is it 
my intention to become interested, either finan- 
cially, morally or any other way, at this or 
any other time? 
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OUT IN INDIANA HOME LIFE 
: Insurance Company of New York 
The state of history, a leading commonwealth in agriculture SS 

and pag ea be found the widest possible scope for ETHELBERT IDE LOW, President 
successful men in Life Insurance Salesmanship. THE WEST- The 65th A IR Sh 
ERN RESERVE LIFE INSURANCE COMPANY of Muncie, Postel mete Mits Oe are WO ncn <crsencscoces $8,003,453 
Indiana, has just closed a MILLION DOLLAR deal on one of sie omg = ee —_ bg Beneficiaries in Death ‘ 
the largest manufacturing enterprises in the west. The com- tay hy oO 


pany is making satisfactory progress and can use capable men 
in its organization under advantageous contracts. Address 
communications to either— 


Gaylord Davidson, Agency Manager, 
John W. Dragoo, Secretary, 
J. H. Leffler, President. 











Actual Mortality 62.4% of the amount expected. 


jE eS es Ore NAR Rn mere 260, 
Admitted pees ROP Pee TT Tee Oe Oe CO CT Tr ee slaerae 
For Agency Apply to 
GEORGE W. MURRAY, Supt. of Agents 
256 BROADWAY NEW YORK 



































ACACIA MUTUAL LIFE ASSOCIATION 


Insurance in Force Over $185,000,000.00 
Assets Over $14,000,000.v0 


We issue all Standard Forms of Old Line Legal Reserve Policies 
at Net Cost to Master Masons only. 


To Agents who are Master Masons in good standing we offer: 
1, Liberal First Year Commissions 
2. Continuous Renewals—thus insuring an income for life 
to permanent Acacia Agents 
3. Real Home Office Cooperation 





WILLIAM MONTGOMERY, President 
Homer Building Washington, D. C. 








Desirable territory open for General Agencies 
in Virginia, Florida, Maryland, Kentucky and 
District of Columbia. Excellent opportunity 
for producers who can furnish unquestionable 
references. 


Our Home Life Insurance Co. 
Suite 206-7-9-10 Commercial National Bank Bldg. 
WASHINGTON, D. C. 











Full Home Office co-operation enables our agents to 
succeed. 
Desirable territory open to men of ability. 
ASSETS OVER SEVEN MILLIONS 
INSURANCE IN FORCE OVER FIFTY-FIVE MILLIONS 


The Capitol Life Insurance Company 


CLARENCE J. DALY, President. DENVER, COLORADO 








PUBLICATIONS OF C. & E. LAYTON 


The undersigned are sole agents in the United States for the old estab- 
lished publishing house of Charles & Edwin Layton of London, England 
whose long list of publications on fire, life, marine and other branches of 
insurance embrace the most valuable and standard treatises on these sub- 

_ Senp Ten Cent Stamp ror CATALOGUE. 


THE SPECTATOR COMPANY 


{ 135 WILLIAM STREET, NEW YORK 


OMBINATION 
ONTRACTS 











Admitted Assets, Jan. 1, 1925 


5,025,565.70 
FHERN) | s°075 “S00 
oR LIFE 
jFE HEALTH 
_ ACCIDENT 
NE OLICY 
NE REMIUM 
—PAYS— 
INSURANCECO. DOUBLE DEATH 


BY ACCIDENT 


Northern Life Building 
Loss of Hands, Feet, 


SEATTLE, U.S.A. 








yes 
Permanent Disability 
Benefits 
Monthly Indemnities 
Sickness or Accident 





D. B. MORGAN 
President 


HOME OFFICE, SEATTLE, U.S.A. 
Reliable Representatives Wanted 











MIDLAND LIFE INSURANCE COMPANY 
KANSAS CITY, MISSOURI 


Backed and endorsed by the most substantial 


THE COMPANY. < é ¢ 
and influential business men in Kansas City, 


THE MANAGEMENT. Practical insurance men of long experience 


and conspicuous success. 


MISSOURI, KANSAS, OKLAHOMA 
COLORADO, TEXAS. The best territory 
in the country to-day. 


DANIEL BOONE, Jr., President JOHN M. SMULLIN. Secretar, 


Can You Fill the Bill? 


A “going and growing”’ Eastern Life Insurance Company needs 
an Agency Manager for the territory contiguous to 


SUNBURY, PA. 
The man we want must be a leader of men, and a salesman of 
proven ability. 
The contract—to the right man—will include liberal com- 
missions and renewals, with ample financial backing. 
If you know that you can “fill the bill’, please submit your 
qualifications in strict confidence. 
Address: AGENCY MANAGER, care of THE SPECTATOR. 


THE TERRITORY. 
































Service of Quality to Policyholdere 
Contracts of Superiority to Representatives 


Xl 
— 








NATIONAL 
CASUALTY 
Write for information relative to open territory. Have two or 
yond eo ies with i established es change is 
esired, 














BALTIMORE LIFE INSURANCE COMPANY 
BALTIMORE, MD. 


WILLIAM O. MACGILL, President 


Agents desiring to connect themselves with a solid and progressive, yet 
conservative Life Insurance Company, can address S. D. Powell, Secretary, 
giving references. 

Industrial and Ordinary Life Insurance policies issued upon all attractive 
forms of policies. 
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ILLINOIS LIFE 


INSURANCE COMPANY 
CHICAGO 


JAMES W. STEVENS, President 





Greatest Illinois Company 
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LAW BOOK ISSUED 





New Edition of Fire Insurance Laws, 
Taxes and Fees Is Published 





AN INDISPENSABLE WORK FOR FIRE 
UNDERWRITERS 





Describes or Quotes the Laws of All 
States and Canada on Numerous 
Important Subjects 


In the current year, practically all of the 
State, Territorial and Canadian legislative 
bodies were in session, and numerous new laws 
and amendments were enacted. The new 1925- 
1926 edition of Fire Insurance Laws, Taxes 
and Fees, that most indispensable book of ref- 
erence for fire insurance men, has been pub- 
lished by The Spectator Company, New York, 
and sets forth in convenient and accessible form 
the present requirements as to over 40 subjects 
concerning which it is necessary for company 
managers, general agents and special agents to 
be informed. 

This valuable and well known book is un- 
doubtedly the most complete and convenient 
reference work bearing upon the legal require- 
ments as to fire insurance companies and agents 
in the various States and Territories of the 
United States and in the Dominion of Canada 
and its Provinces. 

The new 1925-1926 edition is the twenty- 
fifth annual issue, and embraces 634 pages of 
essential data designed to be of daily service. 
This useful work is the first and only publi- 
cation to cover county and municipal taxes and 
fees throughout the country, as well as State 
and Provincial requirements. It includes a 
digest of certain statutory requirements in each 
State, relating to fire insurance companies and 
agents, the plan of this excellent reference book 
being to digest ordinary provisions of the law, 
which do not seem liable to misinterpretation, 
verbatim sections relating to 
appear ambigucus or 


but to quote 
topics treated 
liable to misconstruction. 

The information given under cach State's 
name is subdivided into four portions, carry- 
ing the following heads: State Requirements; 
Calendar; County Taxes and Fees; Municipal 
Taxes and Fees. 


which 


STatE REQUIREMENTS 
Under the head of State Requirements the 
following data are given: Adjusters’ Licenses; 
Agents Defined; Agents’ Licenses; Annual 
Statements; Anti-Coinsurance; Anti-Ccompact; 


Anti-Discrimination; Attorney; Cancellation 
of Policy; Capital Required; Commission 
Limitation; Commissions to Non-Residents: 


Deposits Required: Domestic Companies; Ex- 
aminations; Fees: Fire Department Tax: Fire 
Marshal; Foreign Companies’ Home Office 
Statements : Impairment; Investments Pre- 
scribed; Licensed Brokers; Limit on a Single 
Risk; Lloyds: Marine Insurance Require- 
ments; Miscellaneous; Mutual Companies; 
Non-Resident Agents or Brokers; Preliminary 
Documents; Publication; Qualifications of 
Agents and Brokers; Rate Schedules to Be 


Filed; Reciprocal Insurance; Reciprocal Law; 
Reinsurance; Reinsurance Reserve; Resident 


Agents; Semi-Annual Statements; Standard 
Policy; Taxes; Tax Statements; Valued 
Policy. 


The data presented in this valuable book are 
segregated by States, the whole work being 
thoroughly indexed, and one of its most con- 
venient and useful features being a series of 
subject indexes, so that the matter relating to 
any particular subject may be quickly located. 

The book is well printed, in clear type, on 
paper, and is substantially 
bound in law binding. It sells at $25 per 
copy and is found exceptionally serviceable by 
all fire insurance men having to do with the 
legal requirements of the various States. 


good quality of 


GENERAL GETS VIRGINIA LICENSE 
James A. Blainey to Serve as State Agent 


RicHMoNpD, Va., December 8.—A Virginia 
license has been granted to the General, of 
Seattle, Wash. The company will be operated 
under the same management as the Hampton 
Fire and Marine, of Norfolk, with 
James A. Blainey as State agent. Mr. Blainey 
is vice-president and manager of the Hampton 
Roads 


Roads 


Sumner Ballard Wins Case 

In the case of Mutzenbecher v. Ballard, tried 
in the United States District Court before 
Judge Goddard about two months ago, the Ger- 
man plaintiffs sought to require the defendant, 
Sumner Ballard, to account for an interest in 
commissions earned on the transactions of the 
Skandinavia and National Insurance Companies 
The commission contracts 
with Ballard individually, and it 
was alleged that the had no 
interest in the profits thereof, although they 
might be warranted in claiming some compen- 


of Copenhagen. 
were made 
Mutzenbechers 


sation ior assisting in securing the contract 
with the Skandinavia. 

During the trial a motion was made on be- 
half of Ballard to dismiss the bill of com- 
nlaint, owing to the fact that any interests 
which the Mutzenbechers could have had in 
connection with the matter at issue had been 
seized by the Alien Property Custodian, and 
that Ballard had settled in full to the satisfac- 
tion of the United States government; further, 
that the German plaintiffs had been divested 
of their title to any claims hy the treaties 
which were made at the the war. 
Judge Goddard took the motion under consid- 


close of 


eration, and the case was adjourned indefinitely 
pending his decision, which is now rendered, 
dismissing the Mutzenbecher’s bill of com- 
plaint. The German plaintiffs can now only 
appeal on the ground of the effect and validity 
which the Alien Property Cus- 
todian has made. The Federal Appellate Court 
has previously determined that such seizures 


of seizures 


are valid. 

David Rumsey represented Ballard, and the 
Mutzenbecher firm of Hamburg was repre- 
sented by Wise, Whitney & Parker. 
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COMMISSIONERS’ SESSION 


Actuarial Committee to Continue 
Investigations 


W. R. C. KENDRICK PRESIDES 


President Urges Action Upon Important 
Measures—R. Leighton Foster Brings 
Canadian Greetings 


Cuicaco, Itt., December 8—The Fifty- 
Seventh Annual Convention of Insurance 
Commissioners opened this morning, at the 


Congress hotel, Chicago. President W. R. C. 
Kendrick of Iowa presided. He sounded the 
keynote of the convention when he declared 
that it was for business purposes, and re- 
quested all the commissioners to make a spe- 
cial effort to take final action on a vast amount 
of unfinished business. “This is the real busi- 
ness session of the convention. Much _ busi- 
ness is pending, and I hope we can dispose of 
a large part of it at this convention.” 

W. M. Corcoran, reporting on the hearing 
held Monday by the committee appointed to 
consider adopting the American Men Table of 
Mortality, reported progress, and requested 
time for further investigation. Mr. Corcoran, 
in his report, stated that the life insurance busi- 
ness has been built upon and has developed 
around the use of the American Experience 
Table, and that if the American Men Table 
was adopted it would require a change in va- 
rious State laws. He made the point that there 
is some doubt as to the value of the American 
Men Table from the valuation standpoint. The 
committee asked further time to investigate the 
validity of the American Men Table, as com- 
pared to the American Experience Table. The 
report was adopted and, upon motion, the per- 
sonnel of the committee was retained. 


C. W. Hobbs discussed the work of simplifi- 
cation of procedure with reference to work- 
men’s compensation rate making, a revision of 
State rates and rate administration. The re- 
port was referred to the committee on rate 
making. 

The Hon. R. Leighton Foster of Ontario; 
present as a visitor, was called on by the presi- 
few remarks. Mr. Foster briefly 
the 
learn something to carry back to his colleagues 
“T have nothing to offer,” he said, 
My predeces- 


dent for a 
explained that he came to convention to 
in Canada. 
“except good will from Canada. 
sors have talked to you at previous conventions 
of yours, and at our meetings in Canada we 
expect each year to have an insurance man 
from the States on our program. I am happy 
to express the greetings of Canada to you.” 

Upon suggestion of the president it was ar- 
ranged to hold regular sessions of the conven- 
tion in the forenoon, and devote the afternoon 
to committee and group meetings. Under this 
arrangement the convention adjourned at noon 
Tuesday, to meet again Wednesday morning. 

The Illinois insurance companies tendered a 
banquet to visiting Insurance Commissioners 
in the Florentine Room, Hotel Congress, 
Wednesday evening. 
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HOME WINS SUIT 


Award of Arbiters Upheld Against 
Rossia 


COMPANY’S POSITION STATED 


Computation of Loss Cost Explained in 
Court Statement 

The Home Insurance Company has_ been 
awarded the decision by Judge Proskauer, in 
New York Supreme Court, Special Term, on 
its motion to comfirm an umpire’s award and 
enter judgment thereon against the Rossia In- 
surance Company of America and the Union 
Reserve Insurance Company, under a “loss ex- 
cess cover” contract, the meaning of which 
was disputed by the parties concerned. The 
Home’s motion was granted and the parties 
were instructed to agree on the amount due 
according to the contract as interpreted or to 
appoint a referee if they failed. The court will 
give a final order when the computation or 
referee’s report is filed. 

The Home claimed an amount in excess of 
$400,000. The board of arbitration to which 
the controversy was submytted consisted of 
Lyman Candee, and Sumner Ballard, as arbi- 
trators, and Frank Locke, as umpire. Mr. 
Locke submitted the award of the board in 
writing about a year ago. His award was con- 
curred in by Sumner Ballard. Lyman Candee 
also stated that he concurred in the award but 
interpreted the award in his own way. 

The statement given by the court in the suit 
put forth all the facts of the case and then 
went on to give the umpire’s finding as to 
computation of the loss cost on which the 
premium was to be based as follows: 

The consideration for the loss cost would 
be arrived at by taking the 1921 and 1922 loss 
experience of the Home gross and deducting 
therefrom all salvages and amounts reinsured 
by the Home under existing reinsurance treaties 
or reinsured individually with other companies. 
The result would be the net loss cost for the 
two years I92I and 1922, which should be 
divided by two to obtain the average, and to 
which should be added the loading of 20 per 
cent, as provided for in article four. 

This was held by the court to mean all the 
treaties existing in 1921 and 1922, as against 
the contention of the reinsurers that the umpire 
meant “under two treaties.” 

The attitude of the Home Insurance Com- 
pany is set forth in the brief of its counsel. 
David Rumsey, as follows: 

The Rossia and Union Reserve companies 
are now asking that the award be modified, 
not by correcting an ambiguity, but by delet- 
ing a statement which clearly means one thing 
and substituting language which clearly means 
a different thing. The foundation for this re- 
quest is based upon a claim that the clear 
statement of the award must have been an in- 
advertence. 

In so far as this claim is based upon an 
argument from the contract, it is inadmissible, 
in that it amounts to nothing but a statement 
that the award should not have been made as 
it was. That question is not before the court. 
If it were before the court it would be met by 
the analysis of the contract herein contained. 
If the claim of inadvertence means only that 
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In a former issue of THE Spectator, refer- merchants, mortgage companies, auditors, in. edi: 
ence was made to the widespread public de- vestment companies, general publishers, Public ted 
mand for the Fire Insurance Pocket Index and officials, credit-rating institutions, and. many be 
a sample list of various classes of policyhold- other important businesses. the 
ers, subscribers to that publication, was printed. Many fire insurance companies, agents, gen. test 
The list included railroads, national banks, eral agents and brokers widely and wisely dis. I 
savings banks, trust companies, building and tribute the Fire Insurance Pocket Index 59 as lon 
loan associations, private bankers and stock- to reach thousands of customers. If all the cat 
brokers, manufacturers, contractors, lawyers, companies could be persuaded to act concert. suc 

a i = prin memymckiney 
Foo enya W.N.MARTIN Aude DrusrOrecen 


UNITED STATES DEPOSITARY 


THE PEOPLES NATIONAL BANK 


CAPITAL $ 100.000. SURPLUS $175,000 


LEESBURG, YA. 
Yay 151925. 
lr. Arthur L. J. Smith, Pres, 
The Spectator Co., 
New York City. 


Dear Sir:- 


This will acknowledge receipt of your favor of the 
13th, enclosing Fire Insurance Pocket Index for 1925, for which 
we thank you, and beg to advise that we find this index very con- 
venient in looking up the ratings of companies carrying insurance 
on properties on which we are carrying loans. 





We would also rppreciate it if you wuld send us 
one of your Life Insurance Pocket Indexes ami shall be very glad to 
remit you for the cost thereof, 











Yours very truly, 
Yi 
BiicI/ile mccain GO 
Vice-President. 

the award ought to have contained language Francis Merges Killed in Auto Accident Fir 
carrying aning different fro vat which ~ : - : 
ee lifferent trom that which Francis Merges, formerly well known in the der 
is expressed, then it is merely a challenge of : ; ; | 
the correctness of that which the parties have insurance business as the president ot F, Mr 
agreed shall be final and binding upon them. Merges & Company, New York city, was run a 

f . im of inadvertence is intended to : : : lu 

it i ; pibies: i over and killed by a taxicab last Thursday. 
mean that the umpire made an unintentional the 
mistake in that he intended that only rein- Mr. Merges was dragged several feet by the 
surances under two of the treaties existing in cab, His skull was fractured and he died be- 

22 cen i account, ; 5 

1921 and 1922 should be taken into accou fore an ambulance arrived. He was 55 years Pr 
whereas he said that reinsurances under all ; - ag 
the existing treaties should be considered, the old. The accident occurred at Edgecomb ave- 
careful and conscientious award is itself a nue and One Hundred and Forty-Fifth street | Ne 
: te < yer. additionz ‘idence of his : ; wo it 
complete answer. If addition l_ evidence . The late Mr. Merges retired from the 1- An 
intention were needed, then the fact that he ne Sais f alee | na 
meant precisely what he said is shown beyond surance business last October after a busi : 
question by reference to the letter which he career of more than forty years. He entered me 
addressed to the Superintendent of Insurance the insurance business in 1880 as an employee ele 
on that subject. of John M. Whiton. At the retirement ot suy 

In the case, the Home Insurance Company Mr. Merges, the firm of F. Merges & Com- Ne 
was represented by Rumsey & Morgan, with pany, which represent a number of important Yo 
David Rumsey, counsel; the Rossia and Union fire companies, was succeeded by Fowler & me 
Reserve insurance companies being repre- Cavanaugh, Inc. The companies represented E. 
sented by Cabell, Ignatius & Lown, and Davis, in the agency are the St. Paul Fire and Ma- W 
Polk, Wardwell, Gardiner & Reed, wih John rine, St. Paul, Minn.; United American I0- Th 
W. Davis, Hartwell Cabell and Wallace T. surance Company, of Pittsburgh; the Minne of 
Stock, counsels. sota Underwriters Agency, St. Paul, Minn; off 
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edly in furthering the distribution of the Fire 
Index, the best interests of insurance would 
be served to advantage. This is obvious from 
the opinions of the many policyholders who 
testify to the usefulness of this publication. 
Leaders in the fire insurance business have 
long maintained that the public should be edu- 
cated as to the narrow margin of profit in 
such underwriting, and the real facts are fully 


Ww N. EBERHARD 
PRESIDENT 


OR. R. B. KLOTZ 
VICE PResiognt 


demonstrated by the Fire Index. The Spec- 
tator Company has on file a number of letters 
from property owners and policyholders who 
appreciate the value of the Fire Index as a 
work of reference, and state that they use this 
publication daily in the conduct of their busi- 
ness. Two of these letters are presented be- 
low, and others will appear in THE SPECTATOR 
from time to time. 


HOWARD D. SNYDER 


LAWRENCE H RUPP 
SECRETARY Ano TacasuREr Sovicitom 


Hebigh Valley Finance Corporation 


INCORPORATED 1920 


DIRECTORS 
w oN EBERHARD 
CHARLES W. GRAMMES 
Or C © HENRY 
¢ O HUNSICKER, E80 
Orn &€ M KISTLER 
Or RB KLOTZ 
HARRY | KOCH 
™ L LICHTENWALNER 
JOHN H MCOERMOTT 
A.J MEYERS 
MARTIN H STRAUSS 


Mr. Arthur L. J. Smith, Pres., 


The Spectator Company, 
135 William St., 
New York City. 


Dear Sir:- 


CAPITAL STOCK $100,000 
21 SOUTH EIGHTH STREET 
ALLENTOWN, PA 


May 14, 1925. 


The Fire Insurance Pocket Index published by your 
firm enables us to determine that the fire insurance policies, 
which we receive with the mortgages we buy, are placed in such 
companies as have a substantial reserve, and for this purpose 
we find the Fire Insurance Index indispensable. 


Very truly yours, 






Treasurer. 








Firemens of Newark, and the Firemens Un- 
derwriters. 

Besides his position in the fnsurance world, 
Mr. Merges was a member of the Liederkranz 
Club, the Briarcliff Lodge Tennis Club and 
the New York Athletic Club. 


Promotions in National Liberty of America 


Two promotions have been announced by the 
National Liberty Insurance Company of 
America. D. C. Thoms, who has been super- 
intendent of agencies for the middle depart- 
ment territory in the home office, has been 
elected secretary and will assume 
supervision over the territory embracing the 
New England States, New York and New 
York Metropolitan District, the territory for- 
merly supervised by the late secretary, John 
E. Smith. W. A. Rattelman, special agent in 
Western Pennsylvania, will take over Mr. 


assistant 


Thoms’ position of superintendent of agencies 
of the middle department territory in the home 
office, effective the first of the year. 


New Directors of Compagnie Générale de 
Réassurances 


Following the return to England of M. 
Roger Hall, director of the Compagnie Géné- 
rale de Réassurances, Paris, France, the com- 
pany has announced three new appointments. 
M. Hall, however, will continue his connec- 
tions with the Compagnie Générale as repre- 
sentative in England. M. Jean Michel has been 
made director of the company, M. Georges 
Fischer, assistant director, and M. Fernand 
Mouillet, assistant to M. Fischer. 


Ohio National to Start January 1 

The new Ohio National Fire, of Akron, is 
scheduled to begin business on January 1, 1926, 
with a capital of $100,000 and a like amount 
of initial surplus, Ohio only. 
Charles Herberich is president; Alfred Herb- 
erich and W. C. Hall are vice-presidents; E. 
W. Reynolds is secretary and underwriting 
manager, and Walter Herberich is treasurer 
of the company. 


operating in 
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PROBLEMS OF BIG CORPORATIONS 
BUYING INSURANCE 


Eastern Underwriter’s Red Book Contains 
Series of Brief Articles by Insurance 
Managers 


Elliot T. Cooper, head of the insurance and 
tax department of the National City Bank, of 
New York, writing for the Red Book of Fire 
and Casualty Insurance Salesmanship, pub- 
lished last week by the Eastern Underwriter, 
rather despairingly says, “We have long since 
ceased to try to understand the method used 
by the companies in computing their rates un- 
der different classifications in a workmen’s 
compensation policy.” He goes on to criticize 
the rates charged for despository bonnds un- 
der certain conditions. 

“Why R. B. Jones & Sons Hold Their Own” 
is the title of another interesting article in 
the same number, describing, in Editor ‘Clar- 
ence Axmian’s own inimitable style, the work 
of the famous Kansas City agency firm. Cliff 
C. Jones, president of the National Association 
of Insurance Agents, is a member of the firm. 

A number of prominent fire insurance execu- 
tives contributed to the issue, each describing 
some of the interesting agents whom he had 
met. 

Other authors include John W. Covert, of 
the marine insurance department of the In- 
surance Company of North America; Charles 
C. Dominge, assistant secretary, Great Amer- 
ican Insurance Company; Robert P. Barbour, 
United States attorney for the Northern 
Assurance Company; Clarence A. Rich, man- 
ager of the Underwriters Adjusting Company, 
Chicago; Walter G. Falconer, president of the 
Norwich Union Indemnity ‘Company; George 
C. Fritz, manager of the burglary department 
of the Maryland Casualty Company, and 
others. 

Blue Goose to Have Meeting at Trenton 
on Monday 

The New York city pond of the Blue Goose 
will hold its next meeting on Monday, Decem- 
ber 14, at the Stacy-Trent Hotel, Trenton, 
N. J. E. C. Stokes, ex-governor of New 
Jersey, will be the guest of honor and “Tom” 
Donaldson will be master of ceremonies. Tick- 
ets, at the price of $1.50 each, are being sold 
by F. J. Breen, wielder of the goose quill, 
76 William street, New York city. 





Mid-West Mutual Hail to Be Examined 

TorpeKA, Kan., December 8.—William R. 
Baker, Kansas Superintendent of Insurance, 
has ordered an examination of the Mid-West 
Mutual Hail Insurance Company of Wichita 
and when the report is completed it will be 
laid before the attorney-general for such ac- 
tion as may seem proper. This is the company 
which handled a large business last summer 
in Southen Kansas and then prorated the losses — 
on a basis of 30 per cent. The department has 
urged that some provision be placed in the 
mutual hail laws that would provide for pro- 
rating salaries as well as losses in an effort 
to stop alleged excessive salaries and expenses. 
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The Insurance Sellegram is published in THE SPECTATOR in this form for the use of Companies and General Agents. Permission to copy and 


circulate it among their Agency Forces, as their own s ales letter or house organ, will be granted upon request. 





Number Forty-seven Tharsdiay , December 10, 1925. 





To Our Agency Force:- 


If you will HARK BACK to "SELLEGRAM" Number One, you will find 

in the first line of the next to the last paragraph this statement - 
"THIS AGENCY IS TRYING HARD TO RENDER A BETTER SERVICE, NOT ONLY 

TO ITS AGENTS, BUT TO THEIR CLIENTS." 


Still FEELING that way about it, we are calling your attention to 
a few little things this morning that will HELP US in achieving our 
ambition. 


In the VERY NATURE of things, the kind of a BETTER SERVICE that we 
want to render, CANNOT BE ACCOMPLISHED WITHOUT YOUR COOPERATION. 
For instance - EVERY question, IN EVERY APPLICATION for ANY KIND 
of insurance, should be answered. 


These questions are not asked to MAKE IT HARD for you. On the 
contrary, when they are ALL answered, it makes it EASIER for all, 
of us. If the informaticn were not necessary - from the Company's 
standpoint - they WOULD NOT ask for it. 


SOMETIMES we get applications for this, that, or the other form 
of insurance, written on a LETTER-HEAD or BLANK PIECE of paper. 


In such cases there is NOTHING TO DO but get the proper application 
and this TAKES TIME; SOMETIMES the delay caused in getting the policy 
out, "peeves," the applicant and WE LOSE the business. 


WHENEVER your supply of forms of any kind is RUNNING LOW, let us 
know and we'll send what you need. Every ONCE-IN-A-WHILE you should 
take stock. If you'll do this and SEND IN YOUR REQUISITION, we'll 
take care of you QUICK. 


This isn't a "kick." It's a FRIENDLY SUGGESTION made in your interets 
as well as our own and the Company's. It's a LITTLE THING that will 
help all ‘round. LET'S ALL WORK TOGETHER! 


Yours appreciatively, 


KA 
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CONTROL CHANGES HANDS 





American Bankers Gets Midland 
Casualty of Milwaukee 





FIVE NEW DIRECTORS CHOSEN 
Company May Not Continue as Wisconsin 
Organization—Statement by F. H. 
Rowe 
The control of the Midland Casualty Com- 
pany of Milwaukee, Wis., has passed into the 
hands of the officers of the American Bankers 
Insurance Company of Chicago, with execu- 
tive offices at Jacksonville, Ill. 
H. Rowe, president of 


This announce- 
ment was made by F. 
the American Bankers 

At a recent meeting of the board of directors 
of the Midland Casualty Company five new 
directors were elected. They were: C. Y. 
Rowe, Jacksonville, Ill.; H. P. Samuell. Jack- 
sonville, Ill.; F. H. Rowe, Jacksonville. Ill; 
Harold Alling, Milwaukee, Wis., and R. Y. 
Rewe, Jacksonville, Ill. 

The retiring members of the 
directors of the Midland Company are: R. 
J. Pettelkan, L. ‘M. Reinders, J. I. Heller, 
Cecil B. Hake, H. A. Digman, all of Mil- 
waukee. 


Insurance Company. 


board of 


The newly-elected directors, together with 
the following, now comprise the board: Orlat 
Anderson, Milwaukee. Wis.; H. O. Maxwell, 
Milwaukee, Wis.; E. Ginsburg, Chicago. IIL, 
and M. K. Monroe, Oshkosh, Wis. 

New officers of the Midland Casualty Com- 
pany are: C. Y. Rowe, president; Orlaf An- 
derson, vice-president and general counsel, and 
H. O. Maxwell, secretary and general man- 
ager. 

Ro de 
Bankers, will probably be made chairman of 
the board. A statement made by Mr. Rowe 
would indicate that the company will be oper- 
ated as a separate organization for the present. 

The Midland Casualty Company operates in 
the States of Tllinois, 
Ohio, Pennsylvania and 
Texas, health 
dent and monthly premium health and accident 
business. 


Rowe, president of the American 


Wisconsin, Michigan, 


Indiana, Missouri. 


writing commercial and _ acci- 


Capital stock of the Midland Casualty Com- 


Pany is $100,000. The company was organ- 
zed April 19. 1912, and the business done 
since organization shows premiums received of 


a 
$2,019,232: The direct- 
ors of the company formerly consisted of Wis- 


consin bankers and business men. 


losses paid $899,347. 


The admitted assets of the company at the 
end of 1924 were $210,742 and income for the 


same year was $307,124. The administration 


and reputation of the Midland Casualty Com- 
pany have aways been of the highest character. 
Following is the statement of Mr. Rowe: 


I purchased from the directors of the Mid- 
land Casualty Company of Milwaukee, Wis., 
the controlling interest in that company. The 
Midland is continuing under the same manage- 
ment with the exception that C. Y. Rowe, vice- 
president and treasurer of the American Bank- 
ers, was elected president of the Midland. 
Orlaf Anderson, the former president of the 
Midland, was elected vice-president and gen- 
eral counsel. H. O. Maxwell was re-elected 
secretary and general manager in charge of 
the agency department of the company and 
the home office. 

It is uncertain whether the company will 
continue to build as a Wisconsin company, do- 
ing business as it does now in Central West- 
ern States or unite forces with the American 
Bankers Insurance Company. Whatever is 
decided upon the plans will be satisfactory to 
the former officers of the company and will 
be dcne in such a manner as to protect the in- 
terests of agents and policyholders of the Mid- 
land Company. 


AUTOMOBILE RATE CUT IN CHICAGO 


Reduction of $3 Is Average for Liabiilty 
and Property Damage 


Rates for automobile public liability and 
property damage were considerably reduced 
last week for the district around Chicago. The 
reductions apply only to private passenger cars 
antount reaches 


However, the 


and on the larger cars the 
from $10 to $12 on each car. 
average reduction in liability rates runs in the 
The reduction on 
property damage is about the same figure. 


The Chicago district taken in Chicago and 


neighborhood of $3 a car. 


Cook county, but reduced rates are also in 
force in Lake and Dupage counties. Dupage 
county includes eight townships in Cook 
county. 


Want Compulsory Auto Insurance Law in 
New Jersey 

The last act of the September Grand Jury 

in New Jersey was to urge the adoption of 

a compulsory automobile liability 

State. 

of a presentment to Judge 


insurance 
The action took the form 
Kinkead and _ it 
over to the 
This occurred 


law in that 
was requested that it be turned 
State legislature for disposal. 


late last week. 


FEDERATION MEETING 





Regional Chiefs Selected for Coming 
Terms 





GEORGE D. WEBB RE-ELECTED 





PRESIDENT 
“Sir Alexander MacGregor” Again Ap- 
pears Before Insurance Men and 
“Brings Down the House’”’ 


The eleventh annual meeting and dinner of 
the Insurance Federation of America was held 
at the Hotel Astor, New York city, last Thurs- 
day. The business of the session consisted of 
the election of officers, the submission of com- 
mittee reports, the address of James A. Emery, 
of the National Association 
of Manufacturers, and the selection of re- 
gional vice-presidents the coming year. 
This last-mentioned action marks a departure 
from the previous custom of the Federation 
and was made necessary by the tremendous 
growth of the Federation’s work. The re- 
port of John T. Hutchinson, secretary of the 
Federation, was printed and distributed. It was 
one of the best reports submitted in the in- 
surance business and is comprehensively sum- 
marized elsewhere in this issue of THE Sprc- 
TATOR. 

George D. Webb, president of the Federa- 
tion and a partner in Conklin, Price & Webb 
of Chicago, was re-elected to office and the 
following officials, trustees and committee men | 
were chosen: 

Vice-presidents, Edson S. Lott, New York: 
Wallace M. Reid, Pittsburgh; Cecil F. Shall- 
cross, New York: William M. Byrne, St. 
Louis; J. B. Levison, San Francisco; O. G. 
Strong, Cleveland; Wade Fetzer, ‘Chicago: 
James H. Carney, Boston. Treasurer, Wlliam 
G. Curtis, Detroit. Secretary, John T. Hutch- 
inson, Detroit. Board of trustees: Thomas H. 
Anderson, New York; Charles Bellinger, New 
York; Thomas E. Braniff, Oklahoma City: 
M. FE. Jewett, New York; Arthur W. Childs, 
Boston; Fred L. Gray, Minneapolis: James H. 
Carney, Boston; James W. Henry, Pittsburgh: 
Charles H. Holland, Philadelphia; Milbank 
Johnson, Los Angeles; Hill Montague, Rich- 
mond, Va.; Norman R. Moray, Hartford; 
Frank T. B. Martin, Omaha; Karl V. Lively, 


general counsel 


for 











TO BROKERS 
For the only policy issued paying a woman for every illness (no exception) call 
THE MEACHAM AGENCY, Inc. 
Managers, Times Square Branch, Accident and Health Dept. 
INDEPENDENCE INDEMNITY COMPANY 
Times Building, Broadway and 42nd St., New York City 
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Portland, Ore.; A. Duncan Reid, Newark; 
Charles F. Smith, Salt Lake City; Harry H. 
Wadsworth, Syracuse; Spencer Welton, Balti- 
more; W. G. Wilson, Cleveland; G. Arthur 
Howell, Atlanta; Holcombe Johnson, Wash- 
ington. Advisory committee: William Bro- 
Smith, Hartford; Sheldon Catlin, Philadel- 
phia; David Van Schaack, Hartford. 

The entertainment features at the dinner 
were splendid, two “stunts” being particularly 
effective. One of these consisted of an an- 
nouncement to the effect that instead of tak- 
ing the customary flashlight picture of the 
gathering, a moving picture would be made. 
A camera box was moved in and at the bid- 
ding of the operators the audience was made 
to stand up, shake hands with each other 
and wave handkerchiefs. Suddenly two shots 
were fired and the camera, falling apart, dis- 
closed a young lady who proved to be a vio- 
linist of note. The other “stunt” was the in- 
troduction of “Sir Alexander MacGregor, edi- 
tor of the Glasgow Insurance Chronicle.” This 
“Sir Alexander” is none other than John E. 
Daniels of Boston, whose impersonation won 
such plaudits at the New England State Asso- 
ciations’ meeting at Portsmouth last summer ; 
only then he was “Chairman of the Board of 
Insurance Governors of Great Britain.” 


FIDELITY AND CASUALTY’S PLANS 
Meeting Held in Connection with Fiftieth 
Anniversary Campaign 

In connection with the fiftieth anniversary 
campaign for new business which has been 
inaugurated by the Fidelity & Casualty Com- 
pany, officers of that organization addressed a 
meeting of Philadelphia agents which was 
held in that city at the Benjamin Franklin 
hotel last week. The campaign opened De- 
cember 1 and will end June 30, 1926. Agents 
who write $3,c00 or more new paid-for busi- 
ness will, under conditions outlined, be guests 
of the Fidelity & Casualty at the Golden Anni- 
versary convention to be held in New York 
City next September. 

During the course of the meeting, Vice- 
President Nelson D. Sterling urged the writing 
of more plate glass insurance and said that 
42 cents of each $1 in premiums on this line 
went to pay losses. He also stated that the 
company had decided to add an endorsement 
to plate glass renewal policies whereby the 
insured would pay only 50 per cent of the 
normal premium and would become a self- 
insurer up to the amount of the other 50 
per cent. 

Vice-President Hale Anderson, 
progress of his talk on fidelity bonds, indi- 
cated that the Surety Association might be 
expected to take some action soon whereby 
company members of the organization would 
be enabled to offer blanket fidelity bonds. 


during the 


E. 0. ANDERSON ELECTED 
Vice-President of Trust Company Becomes 
President of Atlantic Surety 
FE. O. Anderson, vice-president of the Inde- 
pendence Trust Company of Charlotte, N. C., 
has been elected president of the Atlantic 












Surety Company of Raleigh. Announcement 
to this effect was made by the board of di- 
rectors last week. 

The other officers of the Atlantic Surety 
Company are: Frank Fisher, Jr., vice-presi- 
dent and general manager; D. A. Houston, 
vice-president and chairman of the board; S. 
Wade Marr, treasurer; John N. Duncan, secre- 
tary; John R. Logie, assistant secretary, and 
Matt H. Allen, general counsel. 

The board of directors of the Atlantic 
Surety is made up of E. O. Anderson, J. EI- 
wood Cox, R. A. Doughton, W. N. Everett, 
Frank Page, Pat H. Williams, David A, 
Houston, Matt H. Allen, S. Wade Marr, Frank 
Fisher, Jr., John N. Duncan and R. R. Ragan. 


————— 
—= 


Travelers’ Campagn to Honor President L. 
F. Butler Had Great Results 

The ten weeks’ testimonial campaign given 
by the personnel of the Travelers companies 
to President L. F. Butler in honor of his 
tenth anniversary as head of the organization 
has had wonderful results in the way of my 
tiple-line production. Accident _ insurance 
showed an increase of IOI per cent over the 
same period in 1924 and the ten weeks’ pro- 
duction in this line was greater than any other 
ten weeks in the history of the company, The 
increase in new burglary business was 86 per 
cent as compared with the same ten weeks of 


last year. These records have been a source 


of great satisfaction to President Butler. 
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New York, St. Louis, 
San Francisco, 
Detroit, 


Why Not Co-operate 
Writing 
Credit Insurance? 


General Insurance Brokers, have you ever con- 
sidered the selling possibilities of this rapidly- 
expanding form of insurance? 


While it takes a specially trained agent to sell 
credit insurance, we have originated a plan whereby 
the agent for general lines of insurance can func- 
tion with us to his definite profit. 


Do you know that American Credit Insurance 
absolutely protects a Manufacturer’s or Jobber’s 
book accounts against abnormal, unforeseenlosses? 
Do you realize that it safeguards all of a concern’s 
resources—net profits, surplus, capital? That it 
tends to reduce the normal expectancy of credit 
loss, through a collateral Collection Service which 
is the last word in efficiency? 


You can make money co-operating in the selling 
of American Credit Insurance. 
See which of your present clients 
are not yet protected by Credit Insurance; then 
write or phone any of our offices for the details 


c dhe AMERICAN 


CREDIT~ INDEMNITY Co. 


J. F.M° FADDEN., presiIDENT 


Offices in all leading Cities: 


Chicago, 
Philadelphia, 
Atlanta, Etc. 
































Why not talk it 









Cleveland, 
Baltimore, 


Boston, 
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A NICE © CHECK 


For $334,000 on eaeiiia Accident 
Policies in One Month 


FEDERAL LIFE’S ASSETS NOW OVER 
$8,500,000 


IARI 


Coverage Offered Through Chicago Tribune 
Is Bringing Favorable Attention to 
President I. M. Hamilton’s 
Company 
When the Federal Life Insurance Company 
of Chicago, under the direction of President 
Isaac Miller Hamilton, undertook to write 
what is now .known as the “$1 Newspaper 
Travel Accident and Pedestrian Insurance Pol- 
icy,” and made arrangements with the Chi- 
cago Tribune for that purpose, the venture 
was closely watched by the entire insurance 
fraternity and especially by the casualty or- 
ganizations. Some predicted dire consequences 
from so radical a change in existing methods, 
and others praised the move: those in the lat- 
ter class now making up a large majority. It 
will be recalled that it is not necessary for the 
applicant to be a subscriber to the paper as a 
condition precedent to the clipping of the cou- 

pon and the taking out of the coverage. 
When the Chicago Tribune began to print 
the coupons in its there were those 
who argued that not enough persons would 
clip them to make the proposition worth while. 
As a direct refutation of such a contention, 
and as a document of interest to insurance 
generally, there is presented on this page a 
facsimile reproduction of a check for $334,000, 
made payable by The Tribune Company to 
the Federal Life Insurance Company. 
The amount of the check is, in itself, 


issues, 


suffi- 











startling to intrigue the eyesight of 
even the casual observer, but the really in- 
teresting thing about it is that it means that 
334,000 people in a single month went to the 
trouble of clipping a coupon from a daily 


ciently 


newspaper and, by so doing, expressed in con- 
vincing manner their belief in the travel acci- 
dent insurance policies underwritten by the 
Federal Life. The check represents the re- 
mittances made on the policies in one month 
to the Chicago Tribune. 

While such insurance protection obtainable 
for an annual premium of $1 is necessarily re- 
stricted, it is apparent that a great deal of 
favorable advertising results both for the 
and the insurance 

this advertising is of such a 
character as to introduce the idea 
to thousands of people and to make the name 
of the Federal Life Company 
familiar to citizens of ‘the Central West and 
to pave the way for its agents and the agents 
call to sell full-coverage 
amounts 


newspaper company. 
Furthermore, 


insurance 


Insurance 


of all companies who 
accident health 
of life insurance. 

The : Federal Life Insurance Company has 
made consistent progress in its writing of ac- 
cident health total pre- 
miums from personal accident and health writ- 
ings increased from $677,352 in 1920 to over 
$1,000,000 in 1923; $1,500,000 in 1924, and 
over $2,500,000 in 1925. In addition the com- 
pany’s assets have increased until they are now 
over $8,500,000. 


and and substantial 


and insurance. Its 


Attorneys of United States Fidelity and 
Guaranty Hold Annual Sessions 
The attor- 
neys of the 


guaranteed 
and Guar- 


associated offices of 


United States Fidetity 


anty Company, Baltimore. held their twenty- 
fifth annual gathering at the Emerson Hotel 
on Friday and Saturday of last week. Among 


those who attended the sessions were three 
members of Congress in the persons of Repre- 
Jack Spearing, New Orleans; W. 
Wichita, and FE. C. Ellis, Kansas 
dinner to members of the associa- 
given by R. Howard Bland, presi- 


United States Fidelity and Guar- 


sentatives J. 
A. Ayres, 
City. A 
tion was 
dent of the 
anty. 


CHICAS o ~— $2 13, 


J.T. HUTCHINSON REPORTS 


Secretary Outlines Work of Insur- 
ance Federation 


1925 LEGISLATION SUMMARIZED 


107 Monopolistic Insurance Bills Proposed 
During Past Year 

John T. Hutchinson, secretary of the Insur- 
ance Federation of America, made his annual 
report to the members of that body at their 
gathering held at the Hotel Astor in New 
York city last week. The report was a docu- 
ment of extraordinary interest, not only to 
those in the Federation, but to insurance men 
generally. Mr. Hutchinson pointed out that a 
total of 1460 insurance measures were proposed 
in the various State legislautres during the 
past year. Of these, 107 sought to make the 
State an underwriter of insurance on a monop- 
olistic basis. Workmen’s compensation and 
automobile coverage came in for the major 
share of attention, but no branch of insurance 
was ignored. Regarding this situation, Mr. 
Hutchinson said: 

Out of the 107 such bills, only eight became 
laws and these, with one exception, were amend- 
ments to existing statutes. The 99 which 
failed were opposed vigorously by the various 
State insurance federations and the national 
body. At one time there were 76 State insur- 
ance measures pending, besides about 900 other 
bills affecting insurance, each of which was 
given serious consideration. 

The secretary of the Federation told his 
hearers that an increase of about 10 per cent 
in company memberships had been secured dur- 
ing the year and that the revenue from dues 
was similarly increased. Insurance men in the 
District of ‘Columbia, 1925, affiliated 
themselves with the Insurance Federation of 
America, the national body and activities have 
been constant in other localities as well. In 
Wisconsin, full co-operation was given the in- 
surance department on its work on the insur- 


during 
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THE DEMAND FOR AN OUTLET FOR ‘CATASTROPHE AND EXCESS REINSURANCE 
OF WORKMEN'S COMPENSATION, LIABILITY ANDsOTHER CASUALTY LINES 
IN AN AMERICAN COMPANY HAS BEEN MET BY 


American Re-Insurance Co. 


242 S. 13th Street Philadelphia, Pa. 
Assets - - - - $4,439,946.82 


Capital - - - - 750,000.00 
Surplus - - - - 885,425.17 
Voluntary Catastrophe Reserve 500,000.00 
Reserves - - - - 2,200,980.45 


RE-INSURANCE ONLY 


Specializing in Workmen's Compensation Catastrophe and Excess Liability Treaties 
Competing with no direct-writing Insurance Company 
Qualified before U. S. Treasury and Licensed by Principal States 

Financially Strong Conservatively Managed Liberal Contracts 
CORRESPONDENCE INVITED 























mss HAMPTON ROADS 
FIRE 4» MARINE 
Insurance Company 


NORFOLK, VIRGINIA 


Address Home Office For Agency Connection 


Henry G. BARBEE JAMES A. BLAINEY GEORGE A. MORIN, 
President Vice-Pres. and Managing Under. 
Secretary Fire Dept. 














PENNSYLVANIA 
CASUALTY COMPANY 


LANCASTER, PA. 


Has openings for Progressive General and District Agents 
to handle all forms of Health and Accident Insurance 


PENNSYLVANIA MARYLAND 
OHIO DISTRICT OF COLUMBIA 
NEW JERSEY DELAWARE 


Executive Offices 


COMMONWEALTH BLDG., PHILADELPHIA, PA. 
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Life Insurance asa 
Vocation 


is the title of an interesting booklet setting forth 
the advantages of selling life insurance and the 
opportunities offered by 


THE CONNECTICUT MUTUAL 
LIFE INSURANCE COMPANY 


Hartford, Connecticut 
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To Casualty Insurance Executives 
Cut Premiums--Not Rates 


Two-thirds of United States Auto 
population is yet to be insured. 


Your agent and broker can get this business if you 
will co-operate with him by supplying each with a 
copy of 


“CUTTING THE COST OF AUTO 
INSURANCE IN HALF” 


By HERMAN A. BAYERN 
Specialist in Automobile Insurance 


It Tells the Whole Story, $1.00 


Possession of this book will enable them to sell some of the 
uninsured automobile owners, to successfully meet competition 
with mutual or cut-rate companies, and convince those who are 
insured to increase their limits of liability coverage. On back 
of each book is imprinted your advertisement. 


Messrs. Phillips, Leibell & Fielding, 
attorneys-at-law, New York, say: 

‘The booklet is very well written and undoubtedl 
should be of considerable value. Accept our compli- 
ments for its neat appearance and extent of the informa- 
tion contained in it.’’ 


$1.00 per copy 1000 copies—$490.00 


THE SPECTATOR COMPANY 


Insurance Exchange Publishers 135 WILLIAM STREET 
CHICAGO NEW YORK 
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ance code. Regarding the new State insurance 
proposal which became law in Wisconnsin, Mr. 


Hutchinson said: 

The new State insurance proposal which be- 
came law was in Wisconsin. It was passed in 
the last days of the session and gives to the 
State treasurer power to obviate the former 
statutory requirements as regards corporate 
surety bonds for State depositories. Because 
of financial conditions in the Middle West, 
surety companies have been using, and prop- 
erly so, extreme caution in the issuance of 
depository bonds. That this caution was justi- 
fied is evidenced by the fact that, in the State 
of Wisconsin, over twenty banks in a period of 
about two years were taken over by the Bank- 
ing Commissioner. The State of Wisconsin 
lost no money because it was protected by the 
corporate surety bonds which the law exacted. 
However, some of the smaller banks, unable 
to secure depository bonds, but anxious to be 
favored with State moneys, brought political 
pressure to bear and the result was this hybrid 
legislation, which has resulted in no little con- 
fusion, as amendments designed to permit re- 
insurance and other changes were defeated and 
the enacted bill is considered inoperative. 

After a detailed account of the various legis- 
lative measures under consideration in each 
State during 1925, Mr. Hutchinson went on to 
describe the successful efforts of Federation 
men in developing contact with those in in- 
dustries and enterprises other than insurance. 
To his report, the following tabular summary 
of 1925 legislation was appended: 


SUMMARY 


Insurance Bills, 1925 Legislatures 
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ANNUAL MEETING HELD 


National Council on Compensation 
Insurance Hears General Man- 
ager’s Report 


COMMITTEE MEMBERS ELECTED 


Two Resolutions Adopted—One Opposes 
Deductible Average Coverage on Work- 
men’s Compensation Lives 


The annual meeting of the National Coun- 
cil on Comipensation Insurance was held at 
the organization’s office in New York city 
last week and elected the company commit- 
tee members for the various groups. A fea- 
ture of the meeting was the report of Wil- 
liam Leslie, general manager, which showed 
that the council was in a flourishing condi- 
tion financially and now has 47 stock com- 
pany members, 20 mutuals, 6 reciprocals and 
4 State funds. The report, in part, said: 


Since the last annual meeting, the situation 
with respect to pending rate approvals has im- 
proved considerably. The Georgia, Oklahoma 
and Tennessee rates which had been pending 
for some time and which had involved nume- 
rous hearings and conferences have since been 
approved. In Utah the Industrial Commis- 
sion approved the new manual of classifica- 
tions and rules and the revised experience rat- 
ing plan. But the commission has thus far re- 
fused to approve revised rates. The principal 
change in Utah rates is in the metal mining 
classification where a very substantial increase 
in rates is indicated both by the experience 
furnished by the carriers and the total experi- 
ence of the State as compiled and furnished 
by the Industrial Commission. In addition to 
informal conferences, the commission has held 
a hearing on the subject of rates at which the 
local representatives of carriers operating in 
Utah were asked to give their views. The 
opnosition to the revised rates seems to come 
entirely from the large self-insured metal mine 
risks, probably because self-insurers in Utah 
are taxed upon the basis of what their pre- 
miums would be at manual rates if subject 
to insurance. 

The rates committee also held a meeting and 
adopted a recommendation of the staff of the 
council! that the membership of the manual 
committee be increased by two. At the end 
of the session the following resolutions were 
adopted and were reported on by H. F. Rich- 
ardson, secretary and treasurer: 


Resolved, That the staff of the National 
Council shall compute the effect upon rates 
of all law amendments, submitting the -results 
to the rates committee for its information. 
If the resulting change in rates is less than 1 
per cent, it shall be disregarded until the date 
of the annual revision of rates for the State 
in question. If the resulting change is 1 per 
cent or more, it shall be recommended to the 
regional or independent bureau committee havy- 
ing jurisdiction to become effective concur- 
rently with the effective date of the amend- 
ment, with the proviso that if the change is 
less than 3 per cent, it shall be applied to new 
and renewal business only, but if 3 per cent 
or more it shall be applied to existing as well 
as to new and renewal business. 

Resolved, That the rate committee is un- 
qualifiedly opposed to providing deductible 
average coverage for workmen’s compensation 
insurance as in its opinion such coverage is 
not advantageous to the best public interest. 
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WADE FETZER CHOSEN 


Becomes President of Casualty In- 
formation Clearing House 








ANNUAL MEETING IN NEW YORK 





Cliff C. Jones and Henry S. Ives Made 
Vice-Presidents—Company and Agency 
Directors Named 

The Casualty Information Clearing House 
of Chicago held its annual business meeting at 
the Hotel Astor in New York city last week 
and elected the following officers: Wade 
Fetzer, president; Cliff C. Jones, vice-presi- 
dent; Henry S. Ives, vice-president; A. L. 
Kirkpatrick, secretary, and Arthur Collins, 
treasurer. 

Company directors chosen at the session 
were as follows: Edson S. Lott, F. Highlands 
Burns, J. Arthur Nelson, Charles H. Holland, 
A. Duncan Reid, David Van Schaack, and J. 
Scofield Rowe. Agency directors elected were: 
W. G. Wilson, James Carney, O. G. Strong, 
George D. Webb, Thomas E. Braniff, Frank 
L. Gardner, and James W. Henry. 

The finance committee was elected as fol- 
lows: Arthur Collins, Charles H. Holland, 
F. Highlands Burns, W. G. Wilson, and 
George D. Webb. 

Among the business matters discussed were 
competition met with by stock casualty com- 
panies in the field and methods for combating 
inimical legislation such as compulsory auto- 
mobile liability insurance. 
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PHILADELPHIA’S OLDEST 
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NO OTHER LINES 
BEST POLICIES 
LOWEST RATES 
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Same Rates for Males and Females. 


B. R. NUESKE, 





Double Indemnity and Monthly Disability Income features for | | | | | 


: of CHICAGO, ILL. 


President 


he Company has its Heme Office in its own building at 166 W. Jackson Blvd. running through 
Quincy and Wells Street, right in the heart of Chicago’s Financial District. 


Our Agents Have 


A Wider Field— 
An Increased Opportunity Because We Have 


Age Limits from 0 to 60. 

Policies for substantial amounts (up to $5,000) for Children on a variety 
of Life and Endowment plans, thus enabling parents to buy all of the 
Family’s insurance on the Ordinary, i. e. Annual, Semi-Annual or Quarter- 
a's a «ly Premium plan. 

BUILDING Participating and Non-Participating Policies. 

















Males and Females alike. ign stoi - 
Standard and Substandard Risk Contracts, i. e. less work for nothing. 4 end 2 Comp 
; i ommercia ee : fe) 7 
We have openings in Ala., Ark., Dela., D. C., Fla., Ga., Ill., Ia., - —— ni -2 > Ba 
Kans., Md., Mich., Minn., N. M., Okla., S. D., W. Va. ‘Tate ol 
Calad pes ” Illinois : oe 
THE OLD COLONY LIFE INSURANCE COMPANY = (7]"{SE) "| ‘traece: 
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The territory directly served by the 
Home Office at Des Moines is one of 
the largest and most progressive sec- 
tions of rural America, whose per 
capita wealth is $4,274.00 and general 
conditions most favorable. In this 
state are wonderful sales opportu- 
nities for enterprising salesmen who 
wish to increase their earning ability 
and can easily do so with the National 
Life’s popular form of low cost policies, 
which enable them to sell more in- 
surance to more people. 


Write for further particulars. 


National Life Associa 


Des Moines, Iowa 














Operating In 
Twenty-Two 
States 
Alabama 

Arizona 
Arkansas 
California 
Colorado 
Georgia 
Idaho 
Illinois 
Indiana 
lowa 
Kansas 
Kentucky 
Michigan 
Missouri 


Oklahoma 
Pennsylvania 
So. Dakota 
Texas 
Washington 
Wyoming 
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THERE !S ONLY ONE NATIONAL LIFE ASSOCIATION ———— 


Available 




















THE MUTUAL LIFE 


The Mutual Life Insurance Company of New York 
has a record of EIGHTY-TWO YEARS of prosper- 
ous and successful business. It has passed through 
panics, pestilence and wars unharmed, and today, 
as a result of eight decades of endeavor, offers financial 
strength, reputation, magnitude, leadership, and life 
insurance service. 


Those considering life insurance as 
a profession are invited to apply to 





The Mutual Life Insurance Co. 
of New York 
34 Nassau Street New York 
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a Agents the Great Problem of Life Insurance 


By Frank L. JoNeEs 


President, The National Association of Life Underwriters 


There is one problem in which the National 
Association of Life Underwriters and the As- 
sociation of Life Insurance Presidents are 
jointly interested, and that is the problem of 
the agent. 

Out in the great Northwestern territory in 
the early days there was a tribe of Indians 
which was led by probably the best military 
chieftain of that time—Tecumseh. You will 
remember the hard battle General Harrison 
had with him at Tippecanoe. He had a set 
of men in his military establishment that he 
referred to as “etasay.” The “etasay’ was the 
man who was out front. It was his auty and 
obligation to be constantly in touch with the 
enemy, whether that enemy was an Indian, an 
Indian tribe, or the white man. Tecumseh con- 
’ the most important mar 
in his military organization. He was the man 
out front. 

The “etasay” of life insurance is the agent. 
In our home offices we have medical depart- 
ments consisting of men who are scientifically 
trained. They are of first immportance in the 
matter of selecting risks, but I say to you 
that the “etasay” of life insurance, the agent, 
is the second most important man in the selec- 
tion of risks. 


sidered the ,‘etasay’ 


I think a famous speaker you had here two 
or three years ago made the statement before 
your association that a local doctor might 
select risks with irregularity and the disad- 
vantage of that selection would wear off in 
five years, but that in the adverse selection 
of the agent, the adverse selection never wears 
off. 


You have in your home offices an actuary, 


ee an_address before the Association of Life 
nsurance Presidents, December 3, 1925. 


and he is a scientific man, trained to the last 
minute, but easily the second man of impor- 
tance in actuarial work is the agent. He deals 
in figures with the man out front. He is 
the contact point. 

You have the department of service in the 
home office, and systems are worked out by 
which the policyholder’s interest may be con- 
sidered and provided for. I have no hesitancy 
in saying that the man out front, the agent, 
is even more important than the man in the 
home office in the service department. 

We have the agency department, the agency 
head, a man who is well trained, scientifically 
trained, but easily the second most important 
man in agency work is the man out front, the 
agent, who is not scientifically trained. 

You have the scientifically trained financial 
man in the home office of each company, but 
easily the second most important man is the 
agent in the field, who must tell the policy- 
holder how his money is being invested, that 
it is safely invested, and that it is returned to 
his own community to help build it up. 

The only co-operative movement there is in 
this country to rectify that very serious and 
very bad situation is that we have 164 local 
voluntary associations of leading underwriters 
who have taken upon themselves, without ex- 
pense to you, to educate your men in the finer 
points of salesmanship, in the finer points of 
service, in the finer points of competition, in 
all of the fine points which you, as heads of 
your great institutions, would have them excel. 
There are 164 schools, local schools, volun- 
tarily maintained, meeting once every thirty 
days, to consider the greatest problem of sell- 
ing, the men who are bringing out into their 


fields the best you have in the home office, to 
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tell them how to do it; societies or associations 
in which the innermost trade secrets of people 
are exchanged freely. They are maintaining 
these local associations, Y. M. C. A. schools, 
and bringing college schools into their midst. 
What for? To make scientific this man of sec- 
ond importance in all of our work, the man 
who is yet untrained. 

We have out in Indiana the champion corn 
grower of the world. His name is Peter Lux. 
He has taken the first prize as a corn grower 
many times. He found, a few years ago, that 
he had reached apparently the maximum in 
corn growing efficiency, but he discovered 
something, and that was that on the south side 
and west side of his fields, the corn was some- 
what inferior in grade to the corn which grew 
in the middle part of his field and over on 
the other side. 

He finally found that the reason was this, 
that when the winds blew from the West and 
South, where they prevail in the summer- 
time out there, that the pollen from the in- 
ferior corn of his neighbors was blowing over 
into his field and pollenating his corn so that 
it became inferior. If he had stopped there, 
Peter Lux would not be a great man. But 
he went into the best part of his field and took 
out the best of his corn, which he could have 
sold at from twenty-five to fifty dollars a 
bushel, and gave it to his neighbors, so that 
when the corn grew next year and the winds 
blew, the pollen which came from his neigh- 
bors’ fields pollenated his corn with favor. 

We have pollenation of ideas, and so long 
as we stand by and see inferior representa- 
tion in life insurance, inferior training, the 
good field of good ideas will be adversely 


pollenated. 
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LIFE INSURANCE EDUCATIONAL SECTION 


Life Insurance from the Viewpoint of a Supervising 


Official 


By Hon. Witttam R. C. KeNnprRICK 


President of the National Convention of Insurance Commissioners and Insurance Commisssioner of Iowa 


To me life insurance affords a tremendously 
absorbing study. The most interesting period 
of my professional and business career has been 
the years associated with life insurance. No 
other vocation approaches the life insurance 
business in its myriad forms of fascinating in- 
terest, its tragedy, pathos, altruism, love, hap- 
piness, power, and influence. It is, indeed, one 
of the most progressive sciences in the uni- 
verse. It offers more opportunity for con- 
structive initiative than any other human voca- 


tion. It affects mankind in every phase of 
life. Its beneficent influence penetrates the 
home, the marts of trade, the centers of 


finance, and even the nation itself.  Scarcely 
in the history of civilization has there risen 
a private industry of equal proportions. Truly, 
life insurance can be justly termed the great- 
est institution in the world. 


A Five REcorp 
No other line of human endeavor has writ- 
ten a finer chapter than that presented by the 
record of the life insurance companies of 





Extracted from an address before the Association 
of Life Insurance Presidents at the Hotel Astor, 
New York city, on Friday of last week. 





OF NEBRASKA 


N. W. Cor. 15th & Dodge 
8TH FLOOR 


OMAHA, NEBR. 


E. M. SEARLE, Jr., President 
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America. No business is upon a more sub- 
stantial basis nor is any business making 
greater progress in America to-day, than legal 
reserve life insurance. While commerce, in- 
dustry and agriculture were suffering from the 
hard blows of post-war deflation, legal reserve 
life insurance was enjoying unprecedented 
progress. Not only have legal reserve life in- 
surance companies been progressing, but fra- 
ternal and assessment associations have shared 
more or less in that progress. The total life 
insurance in force has trebled within the last 
ten years, and to-day it exceeds the stupend- 
ous sum of $75,000,000,000, with admitted as- 
sets aggregating more than $11,000,000,000, and 
a total income of more than $3,00,000,000. 
Our statesmen at Washington are recommend- 
ing a plan of taxation which will enable the 
Government to pay off the national debt with- 
in sixty-five years. The national debt could 
be liquidated within five years from the in- 
come of American life insurance companies. 
But, I would not recommend that we give 
that suggestion undue publicity. However, 
whatever may be the condition of business gen- 
erally in America at the present time, there 
is nothing but good the marter with life in- 
surance. 

My purpose in calling attention to the magni- 
tude of the life insurance business is not to 
idealize the business on account of its size, 
but to impress upon you its possibilities and 
its responsibilities. You have adopted a very 
appropriate theme for discussion at this con- 
vention—“The Underwriting of a New Era of 
American Progress.” In the beginning, life 
insurance was looked upon more or less as a 
gamble and few people had confidence in it. 
Its path of progress has been exceedingly 
rough; in fact, the very foundation of the in- 
stitution of life insurance was rocked by the 
Armstrong investigation, but it emerged tri- 
umphantly from that attack and has become an 
inseparable part of our national life, and is 
one business in which the American people 
generally have implicit confidence. This is 
clear'y evidenced bv the fact that out of a 
‘opulation of 112,000,000 there are more than 
90,000,000 life insurance policies in force. 


Great ACHIEVEMENTS 

One of the large eastern life insurance com- 
panies recently celebrated its golden anniver- 
In recounting its achievements, it was 
recalled that fifty years ago 
business in a basement with practically no 
backing, but to-day it occupies a 
palatiai home office building and possesses ad- 
mitted assets of approximately $1,250,000,000. 
If it is possible for life insurance to make 


sary. 
it commenced 


financial 


such progress during the trying years of the 
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past half-century, the marvelous development 
possible during the succeeding fifty years j 
inconceivable. 

As heretofore stated. life insurance is q 
progressive science. New problems are cop. 
tinually arising and ample time has not elapsed 
to furnish companies sufficient experience to 
formulate and adopt reliable tables upon which 
to calculate proper charges to cover some of 
the more recent special hazards of modern life 
Yet the law of averages continues to be a re. 
liable guide; actuarial science gives us a safe 
premium, or underwriters avoid the risk 


TRUSTEES OF VAST FuNpDs 

Not only do you hold in your hands the 
happiness and welfare of 35,000,000 American 
citizens and their beneficiaries, but you are 
the trustees of a fund equal to more than half 
of the total deposits in all the national banks 
of the United States, and you are charged 
with its safe-keeping and safe investment. To 
your judgment is entrusted the successful 
functioning of one of the—if not the most— 
important factors in the financial plan of 
America; in fact, life insurance is an integral 
part of our national life, and to seriously im- 
pair its solvency would be a national disaster, 
It is, therefore, imperative that the manage- 
ment of our life insurance companies shall be 
entrusted not only to men of unquestionable 
character and ability, but also to men imbued 
with a true spirit of patriotism. I entertain 
no fear, however, that any member of this dis- 
tinguished body will ever be recreant to his 
trust. 

As I attempt to penetrate the veil that ob- 
scures the future possibilitie of the astound- 
ing development of life insurance and try to 
visualize the institution of life insurance at 
the close of the succeeding quarter-century, I 
if this beneficent Institution will he 
drawn into the vortex of socialism. May that 
fatality never occur, and yet we cannot close 
our eyes to the present-day tendency toward 
State insurance. While such fears may he 
entirely unfounded, nevertheless the peril of 
State insurance is real and demands eternal 
vigilance, for there is no place in life insur- 
ance for the nefarious doctrine. May the day 
never come when life insurance is operated by 


wonder 


either State or Federal Government, but that 
life insurance. as a distinct and separate in- 
stitution. may endure until the end of time 


Duty As CitIzENs 
As good American citizens, it is also your 
duty to exercise your vast power against any 
laxity in our government, both State and na- 
tional, and to lend your great influence toward 
The most serious menace 


respect for law. 
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facing our nation to-day is the increasing 
apathy of our people toward law enforcement. 
The most glaring example is so well recog- 
nized by all intelligent American citizens that 
specific reference thereto is unnecessary. I 
will call attention, however, to the unloading 
of European rubbish in this country. While 
the new immigration law of 1924 has closed 
the front door of immigration, the back door 
is still wide open. Five times as many people 
are getting into this country through the back 
door as are being legally admitted through the 


front door. 


STATE SUPERVISION 

I have now briefly presented to you my views 
of the greatest institution in the world—life 
insurance. If I have contributed to the busi- 
ness any helpful suggestion, I am deeply grate- 
ful. In closing, permit me to say a few words 
concerning State supervision. I believe every 
fair-minded company official will concur in 
my statement that State supervision has con- 
tributed largely to the successful ‘development 
of the life insurance business. I am persuaded 
you will also agree with me that the members 
of the National Convention of Insurance Com- 
missioners are men of honor, integrity and 
ability, and that they are administering their 
respective offices in a fair-minded, efficient 
manner as the facilities at their command and 
the laws governing the insurance business will 
permit. I am confident I am correct in the 
further statement that at present a better spirit 
of co-operation exists between the insurance 
departments and company officials than at any 
period during State supervision. However, we 
are charged with the supervision of one of the 
great institutions of the world, and in the 
supervision of this colossal organization the 
legislatures of our respective States have con- 
ferred upon us broad. almost arbitrary, powers. 
In the administration of our office these powers 
may be beneficially exercised or disastrously 
abused, according to the prudence, intelligence 
and fairness displayed in the fulfillment of our 
trust. 


LIFE INSURANCE ACCOUNTING 


A New Insurance Accounting Work by 
Professor Glover and Dr. Wightman 


A publication under the above title is but 
lately off the press. The authors are: James 
W. Glover, Professor of Mathematics at the 
University of Michigan, and Earl C. Wight- 
man, actuary of the Detroit Life Insurance 
Company. Both men, in addition to their work 
as actuaries, have had considerable public ac- 
counting experience. 

The publication is a study of the principles 
of accounting as applied to the life insurance 
business, including both a descriptive and a 
critical analysis of the annual statement blank 


as prescribed for life insurance companies by 
the National Convention of Insurance Commis- 
The text is interestingly written, and 
being based upon the actual lecture notes used 
in the Insurance Accounting Course of the 
University of Michigan, is in a style which can 


sioners, 
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be readily absorbed by the student and the lay- 
man. Included in this work is a concise state- 
ment of the principles of general accounting 
and their application to the business of life 
The contrast between general and 
insurance accounting is clearly drawn. The 


classification of accounts described by the con- 


insurance. 


vention blank is carefully portrayed and con- 


flicting interpretations described. The prin- 
ciples generally employed in the evaluation of 
the assets and liability items are thoroughly 
weighed. There is also presented in detail 
the form, purposes and value of the various 


supporting schedules in an annual statement 


blank. Realizing the variation in the organ- 
ization of different companies, no set form 
has been attempted or prescribed for any 


particular book or record nor for the whole 
system of books and records. The authors, 
however, have developed the principles which 
must govern the choice, contents and form of 
almost every record which a company may re- 
quire in its accounting system and have offered 
many suggestions along these lines. 

The work is of value to life insurance exec- 
utives and employees generally as well as to 
those preparing for the examinations of the 
Actuarial Society and the American Institute 
of Actuaries. 

This book, while being somewhat similar in 
name to that well-known standard publication 
“A System and Accounting for a Life In- 
surance Company,” by J. Charles Seitz, does 
not cover similar matter nor does it approach 
the subject from the same angle. “A System 
and Accounting” is a practical guide to the 
systemization of the records and accounts of 
a life insurance company, accompanied by 
numerous illustrations of forms, cards, etc. It 
is a concrete book of instructions with the end 
in view of establishing and unifying the ac- 
counting methods in use at the home office. 

Life Insurance Accounting, on the contrary 
gives a clear and analytical exposition of the 
various accounts necessary for the preparation 
and presentation of the annual convention 
statement, and is a-desirable addition to any 
home office library as an authoritative work 
on its subject. It can be purchased through 
The Spectator Company at $3 per copy. 
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United States of Homicidia 


Americans have just been praising them- 
selves on Thanksgiving Day. We are the 
greatest, richest, most generous—except to 
debtor nations—finest, most virtuous people in 
the world. Still, some of us might be willing 
to admit that we are a little quick on the trig- 
ger. Perhaps Professor Pound’s “pioneer” 
theory of our courts has its continual contem- 
porary justification. Readers of Thanksgiving 
proclamations, prosperous men and women, full 
of turkey, optimism and essential Phariseeism, 
are hereby invited to read “The Homicide 
Problem.” It is a collection of papers, often 
referred to in The Times, by Dr. Hoffman, 
consulting statistician of the Prudential In- 
surance Company.* 

Of the inaccuracy and incompleteness of 
American statistics of crime he has long com- 
plained. For the collection of uniform judicial 
statistics of indictments, crimes, convictions, 
sentences, he has long asked. Meanwhile, 
among many registrars of our little national 
peculiarity, he has come to be regarded as one 
of the most trustworthy. We shall not go 
into the details of the unrivaled American 
record in violence and murder: nor try to 
award among our cities the crown of honor, 
We merely ask Narcissus to look at himself in 
a mirror that doesn’t flatter. ‘There is no 
question of doubt,” Mr. Hoffman writes, “that 
the annual toll of murder now exceeds 11,000.” 
In 1022 there was one homicide in England 
and Wales for sixteen in this happier land. In 
1923 the Australians killed only one man for 
every five in this more enlightened country. 

As might be suspected, Japan is painfully 
reactionary. Her homicide rate is only a tenth 
or an eleventh of ours. Such is the deficiency 
of a late induction into “Caucasian civiliza- 
tion.” We quote a few figures: 

“Tn 1922 the homicidal death rate of the 
United States Registration Area was 8.4 per 
100,000 of population, while in the registration 
States the rate between 1910 and 1920 in- 
creased from 5.9 to 7.9. By way of contrast it 
may be pointed out that the homicide rate of 
England and Wales, compiled in practically the 
same manner, was only 0.5 per 100,000 for 
1922 and 0.6 for 1923. In other words, to 
every one death from homicide in England and 
Wales there occurred proportionately about 
sixteen in this country! 

“In Scotland in 1923, amone a population of 
not quite 5,000,000, there cccurred only eleven 
deaths from homicide, or at the rate of 0.2 per 
100,000 of population. The ponulation of Mas- 
sachusetts for 1923 was not quite 4,000,000 and 
the deaths from homicide 107, or at the rate of 
2.5 per 100,000. In other words, there were 
about tweive times as many deaths from homi- 

*A series of papers 
Sprctator, for many 
Hoffman. 
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years, by Dr. Frederick L. 
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Actuaries’ 
Mortality Table as 
Standard for 


The question as to whether the American 
Men Mortality Table should be made permis- 
sive as a legal valuation standard for life in- 
surance policies has engaged the attention of 
actuaries, Insurance Commissioners and com- 
pany officials throughout the country ever since 
it was first agitated. With a view to learn- 
ing the real feeling of the companies’ actuaries 
Tue SPECTATOR has communicated with the 
leading individuals in the field of life insur- 
ance endeavor and here, and in subsequent is- 
sues, will present the replies received. 

The following comment has been received 
from Percy H. Evans, actuary of the North- 
western Mutual Life Insurance Company, Mil- 
waukee : 


[To tHE Eprtor oF THE SPECTATOR] 


In attempting to reason about this question 
the “permissive” idea should be disregarded. 
The real question is, should the American Men 
Table be substituted for the old American 
Experience Table, and if so, what would be the 
effects, favorable and unfavorable, upon 
American life insurance as a whole? 


STATUS OF QUESTION 

I suppose it is generally understood that the 
question is not very important to the partici- 
pating companies or more than an opportunity 
to the large non-participating companies. Most 
of the former are using the American Men 
Table in connection with dividend calculations 
and their interest is limited to the effect on 
existing non-forfeiture requirements and ex- 
pense limitations. The latter wish to adjust 
their rates at the young ages without the neces- 
sity of deficiency reserves. It is to the many 
small non-participating companies that the 
question presents some difficult ‘problems. 

The trend of life insurance legislation in 
this country has been in the direction of minute 
control of details wth the least possible office 
discretion. The effect of subjecting this grow- 
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Opinions on the American Men 
a Legal Valuation 


Life Policies 


ing business to an elaborate system of inter- 
locking rules and regulations may have been 
beneficial but it surely has one serious disad- 
vantage in the obstacles it puts in the way 
of improvements which do not fit into the exist- 
ing system of rules. Our supervisory legisla- 
tion has been built around the old American 
Experience Table. In effect the legislatures 
have enacted this table as the law of mortality 
in America and told the newly organized com- 
panies to ‘conduct their business accordingly. 
These new companies have done so and may 
reasonably consider that they have an equitable 
interest in the status quo. They have found 
that the basis of their operations is safe and 


. practicable and that under the statutory con- 


ditions provided for them they have been able 
to maintain agency organizations and show 
satisfactory growth in competition with older 
and more firmly established companies hav- 
ing large capital and surplus funds. Can they 
continue to do so if forced to change the basis 
of their operations to the new table? Per- 
haps each of these offices, knowing its own 
mortality and expense conditions, can answer 
this question for itself. I do not know the 
answer and I feel pretty sure that no commit- 
tee or convention can give a general and con- 
clusive answer at this time or until consider- 
able detailed information is available about 
the experience and obligations of each office. 
Before tinkering with the established basis of 
American life insurance it will be well to stop 
theorizing and secure the essential facts upon 
which the apprehensions of this class of com- 
panies are based. It seems to me that the pro- 
posed change is of a type that ought not to 
be made until there is a measure of unanimity 
in its favor. 

As I have intimated the question is not 
important to this company since its mortality 
follows the American Men Table and its costs 
are adjusted accordingly but I should think 
many well conducted small companies operat- 
ing on the non-participating plan would view 
the proposed change with apprehension until 
more is known about the possible consequences 
to their present systems. 


Is 1n Its Favor 


In response the THe SpecrTator’s query, 
Edward H. Hezlett, actuary of the Connecti- 
cut General Life Insurance Company, Hart- 
ford, has written the following letter in 
which he favors the adoption of the American 
Men Mortality Table: 


[To THE Eprtor oF THE SPECTATOR] 

It is my earnest opinion that the American 
Men Mortality Table should be made a per- 
missive legal valuation standard. 

Due to legal. technicalities it is impractical 
for American insurance companies to sell poli- 
cies with premiums less than the net rate on 
the American Experience Table with 3% per 
cent interest. Several of the non-participating 
companies are already selling contracts at these 
rates up to ages 35 and 40. 

If the American Men Table were adopted 
as a permissive standard, the way would be 
open for a further reduction of premiums if 
the insurance companies felt warranted in mak- 
ing such reductions. 

Harry W. Ullmann, actuary of the Eureka- 
Maryland Assurance Corporation of Baltimore, 


believes that the proposed table more nearly 
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represents the actual mortality among insured 
lives in this country. His discussion of this 
point and his views on the American Men 
Mortality Table were given as follows: 


[To THE Epitor OF THE SPECTATOR] 


I believe this question to be of vital impor- 
tance to the companies. Your plan to give the 
subject publicity is a wise one, and will, no 
doubt, have a bearing on the final outcome of 
the controversy. 

There is no denying the fact that the pro- 
posed table more nearly represents the actual 
mortality among insured lives in this country. 
It must be rentembered, however, that the 
American Men Table does not reflect probable 
future mortality, since the period covered by 
the experience excludes such abnormal years 
as 1918-19, and consequently errs on the wrong 
side. 

The phenomenal success of the life insur- 
ance business in America can be partly attrib- 
uted to the sound and conservative fundamental 
principles upon which it is based. Why, then, 
replace a basic table that has given proof of 
its worth for one that will be found to under- 
state the mortality during abnormal years, 
and, in the case of many companies, probably 
even during normal periods of their existence? 

No benefit will accrue to the insuring pub- 
lic under such a change. The gross premiums 
as now charged will remain in the aggregate 
unchanged with, perhaps, some adjustments be- 
tween ages. Due to the somewhat higher re- 
serves required under the new table, there is 
a probability, on the other hand, that the net 
cost to policyholders of participating insurance 
might have to be increased. 

Then, the new table will effect very mate- 
rially certain of the non-forfeiture privileges 
now granted under the permanent plans of in- 
surance. These values are now governed by 
State laws which would have to be changed 
to become adoptable to the new table. 


LrecaL REForRM NEEDED 

In fact, the insurance laws in many other 
respects would also have to be revised, in order 
to become applicable to the new table, and 
judging from past performances of State law- 
makers, such a necessity would create a con- 
siderable chaos among the companies for a 
while at least. 

With the exception, perhaps, of several giant 
non-participating companies, who would wel- 
come a table that enables them to cut below 
the net American 31% per cent rates at certain 
ages without being required by law to set up 
a contingency reserve, I believe very few com- 
panies will find the American Men Table an 
advantage to themselves or to their policy- 
holders. 

Flushed by an influx of a tremendous volume 
of new business, there is a tendency among 
life companies to be somewhat overconfident, 
perhaps justifying, rightly or otherwise, a 
deviation from old-time conservatism. Evi- 
dence of this fact is the present unfortunate 
disability experience of most companies; but 
should such a tendency be furthered by allow- 
ing net rates to be based on an imadequate 
mortaility table? 





How Eagerness Counts 
Many helpful suggestions are given readers 
of The Prosperous Agent, by William Alex- 
ander, secretary of the Equitable Life of New 
York. Among the divisions of this fine and in- 


spiring work is one headed Eagerness, which _ 


reads as follows: 

Professor William James once said, “Wher- 
ever a process of life communicates an eager- 
ness to him who lives it, then the 'ife becomes 
generally significant. Wherever it is found, 
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there is zest, the tingle, the excitement of 
reality.” 

What a picture of the enthusiastic agent! 
He is not cold and indifferent. He does not 
work simply because it is his duty. He jc 
eager to succeed. He is carried away by his 
enthusiasm. lor he recognizes the importance 
of the protection he is able to offer to the 
people round about him. He is inspired py 
the desire to serve his fellow men. He is jn 
a race that he is determined to win. He ap- 
preciates the fact that success will bring satis- 
faction and glory. He is eager because he has 
embarked in a mission in which he believes, 
and which he is prosecuting with his whole 
heart and soul. 
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One of Illinois oldest and best 
companies. Organized 1897. 


Assets over $5,000,000. In- 
surance in force $116,000,000. 
Purely mutual. 


Full coverage contracts. Or- 
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Operating in 20 States. For 
territory write today. 
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THE SPECTATOR 


A Few Pointers in Building a Solid Agency 


By WittrAM THORNTON 


About eighteen months ago, I received a 
telephone call from someone seeking certain 
information. The man gave his name and that 
of his company. The former was unknown to 
me, and I misunderstood the latter. The fol- 
lowing day, when I set out to keep the ap- 
pointment I had made at the stranger’s office, 
I learned somewhat to my dismay that I was 
to call upon a negro general agent of a negro- 
owned life insurance company. However, my 
sense of humor was stronger than my Southern 
predilections, and I kept the engagement. I 
shall always be glad I did. During the forty- 
five minutes we spent together, I learned more 
than I imparted. 

The negro was a young man, in his late 
twenties, or his early thirties and had opened 
the agency a few years earlier, with little 
life insurance experience, and no local busi- 
ness in force on which to build. He laid his 
own foundation, and so substantially that dur- 
ing this short intervening period, his agericy 
had over two millions of ordinary insurance 
in force, on which the mortality had been favor- 
able, and against which the lapse ratio had 
not been excessive. 


A Few CareFULLY SELECTED AGENTS 

Less than half a dozen sub-agents were un- 
der contract. Each was a college graduate, 
selected from among the general agent’s 
acquaintances, and induced by him to enter the 
insurance business. 

For a time after each man signed a con- 
tract, the general agent worked jointly with 
him, supervising his soliciting, and giving him 
practical instruction in the business. 

When the agent was finally sent out alone, 
this contact was maintained by a simple but 
thoroughly comprehensive daily report system. 
Each man was furnished with a card, divided 
into spaces representing the six days of the 
week, with columns for the totals. The card, 
when completed at the close of the day, showed 
the number of calls, interviews, sales, amount 
of business closed, and negative results. 


CoMPREHENSIVE DaAriy Rerort SYSTEM 

The card was brought to the general agent, 
who discussed with each agent the prospects 
he had failed to write. In this way, he was 
able in many instances to point out mistakes, 
and to show how the same pitfalls might be 
avoided in the future. Then he helped the 
agent plan the following day’s campaign. The 
cards, of course, were filed away every Satur- 
day, as a permanent record of the agent’s prog- 
ress. 

This was the agency’s history, related with 
utmost diffidence. Several clear cut principles 
of sound management emerge from this mod- 
est account. 

First—Careful agency selection is para- 


mount. College graduates by no means in- 


variably make the most successful life instur- 


ance salesmen. The point is, they seemed to 
be best fitted for the exigencies of this case, 
and the general agent adhered rigidly to his 
policy of having none others. 

Second.—The raw recruit was not sent out 
alone into the wide, wide world, to grope his 
way unguided. While he was learning, he re- 
ceived personal supervision, and assistance, 
with the encouragement that most tyros re- 
quire. Close contact was maintained between 
general agent and agent by the daily report 
even after the agent was launched on an inde- 
pendent career. 

Third.—The daily report system forced the 
agent to work systematically, and to make a 
regular quota of calls. Many men fail in life 
insurance not because of lack of capabilities, 
but for want of adequate direction of such 
talents as they possess. 

Fourth.—The general agent himself was able 
to keep a firm grasp on his business as a whole. 
There was no wastage in agency material, 
with its invariable consequent, a loss of money. 


Tue Dancers WE Do Not ForeseEE 

Too many of us, in trying to establish an 
agency, are either lead astray from safe con- 
servatism by overweening ambition, and we 
try to build too quickly; or without making 
any plans, or reckoning cost, we rush blindly 
ahead into difficulties of which we little dream. 

How few seem to realize that if the con- 
tingency of excessive mortailty alone is except- 
ed, that the problems of the young agency and 
those of the fledgling company are almost iden- 
tical. Over production leads to serious diff- 
culties in financing. Wastage in agency mate- 
rial produces a drain which will sap all the 
profits, and perhaps create a deficit in the gen- 
eral agent’s capital besides. 

It is true that any general agent who devotes 
any considerable portion of his time in the 
beginning to training agents must content him- 
self with smaller initial profits, that he must 
forego commissions he would earn by personal 
production. 
offset later on by the substantial compensation 
which a persistent class of business will yield 
in renewals. 


However, this curtai! is usually 


Fifty Years of Life Insurance 
(Continued from page 4) 


the individual agent. Many companies do not 
employ part-time agents. Life insurance 
selling is becoming a profession. It is better 
paid. In 1808, the late Mr. McCall said the 
average earnings of over three-quarters of his 
agents were about $1000 a year. In 1898, the 
industrial agent averaged perhaps $10 a week. 
The industrial agent, in at least one company, 
now earns on the average in industrial and 
ordinary, nearly $3000 a year. He is a’salaried 
man with extra compensation for production. 
The New York Life Insurance Company has 
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a system by which an agent who is competent 
and persistent earns an annuity; perhaps other 
companies have similar or other methods by 
which talent and persistence are rewarded, 
either by renewa! interest ur otherwise. Com- 
pany loyalty is now the rule. The old days 
of “twisting” of agents are over. It was the 
industrial insurance companies which set the 
right example and showed not only the wrong 
but the inexpediency of the practice of steal- 
ing agents from rivals. * * * 


A New VIstTAa 

At the close of the half-century, what a 
vista opens! Who can predict along how 
many aventies life insurance will march to 
the public good? Insurance against death, 
endowment or savings insurance, mortgage re- 
demption insurance, sickness and accident in- 
surance, both in money compensation and 
keeping life policies in force, corporation in- 
surance on employers, group insurance on em- 
ployees, old-age pensions. But is there any ill 
or contingency in life our business will not 
cover? Shall it be a security on partial pay- 
ments for merchandise or bank or other loans? 
Shall it be rewards for public and private ser- 
vice? Shall it be unemployment? Shall it 
be the wide extension of old-age pensions? 
The movement for pensions has begun; agita- 
tion in England has been going on for years. 
We have made a beginning. American senti- 
ment will not leave this to government. Life 
insurance companies must prepare to do the 
Working people and clerical em- 
ployees have no such pressing unsunplied need. 
The specters before wage and salaried men 
and women are death, sickness and accident, 
unemployment and dependent old age. It is 
the true function of life insurance to banish 
these specters. Life insurance now cares for 
death and illness and accident. 


business. 


UNEMPLOYMENT INSURANCE 
The time will come when legislatures will 
permit the companies to write unemployment 
insurance. Companies do not have to wait to 
provide support in old age. Individuals can 
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buy annuities. In the United States the com- 
panies have not pushed annuities as they should 
have done. It requires an educational cam- 
paign. The people are not informed of the 
immense advantage of making sure their pro- 
tection against improvidence in later life. But 
take corporations with numerous wage-earn- 
ers and salaried men and women. Do they 
not owe duties beyond payment of compensa- 
tion? Is the compensation sufficient to pro- 
vide for sickness and old age? Group insur- 
ance is proving the willingness of employers to 
engage in welfare work and furnish health and 
accident as well as life insurance. Can they 
not be persuaded to provide pensions? Some 
corporations have pension plans. Are they act- 
uarially sound? Have there not been some 
unfortunate experiences? Life insurance com- 
panies are in the position to provide for an- 
nuities in groups that will be financially safe 
and that will enable corporations to ‘reward 
persistence and faithful service by banishing 
care. The same things may be said as to em- 
ployees of Federal, State and city govern- 
ments. It is known that some pension systems 
in use for years are unsound and in a pre- 
carious condition. Salaried employees are 
mostly underpaid; even if not, any margin for 
future security is small. Let governments 
know that life insurance companies are anx- 
ious to serve them. Take the whole system 
out of political incompetence. Let the serv- 
ants of government who are the servants of 
the public feel that the future of themselves 
and their families is free from anxiety. 
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BERKSHIRE LIFE MEETING 
New York Agents Gather for Instuctive 
Afternoon 


The first annual conference of the greater 
New York agencies of the Berkshire Life In- 
surance Company was held last Thursday. A 
meeting of agents in the offices of the Berk- 
shire in the Postal Telegraph building, New 
York city, took up the afternoon, while a din- 
ner at the New York Athletic Club was on the 
program for the evening. 

Speakers at the afternoon session were: 
James O’Brien, Berkshire general agent at 
Albany, who spoke on “Writing More Applica- 
tions”. Arthur L. Hurley, for twenty years 
prominent Brooklyn lawyer and now full-time 
agent with the Berkshire, on “What the Pro- 
fessional Insurance Man Should Know About 
Making Wills’; C. F. Selling, superintendent 
of the Sun Indemnity Company, on “Putting 
Over the Berkshire and Sun”; and Dr. I. M. 
Brenner, chief examiner of the Berkshire, on 
“Medical Examination, the Basis of the Life 
Insurance Plan.” 

The informal talk given by James O’Brien, 
who was introduced by Chairman W. M. Car- 
roll, Jr., Berkshire general agent, to the fifty 
or more assembled agents, struck an instructive 
and valuable note inasmuch as it gave some 
good points in ways of increasing business. 
Mr. O'Brien outlined the selling plans which 
have made the Albany agency one of the largest 
producers of the Berkshire. 

The dinner at the New York A. C. was 
featured by talks by the following: Frederick 


H. Rhodes, president of the Berkshire, on 
“Opportunities in the Berkshire’; John 
Barker, vice-president, on “Loyalty”; Robert 
H. Davenport, secretary treasurer, on “Co- 
operation”; and Peter M. Fraser, general agent 
of the Connecticut Mutual on “The Profes- 
sion of Life Insurance.” 


New York Life Underwriters Hear John 
A. Stevenson 


The record of large attendance which has 
characterized the fall and winter dinner meet- 
ings this year of the New York Life Under- 
writers Association was not broken at the 
December meeting held Tuesday evening at 
the Hotel Astor. A message from Frank L, 
Jones, president of the National Association 
was read and Julian S. Myrick, chairman of 
the laws and legislation committee, introduced 
a resolution opposing any change in section 
97 of the New York Insurance Law. It was 
adopted. 

Dr. John A. Stevenson, vice-president of the 
Equitable Life Assurance Society of the 
United States spoke on the subject, “The 
Psychology of a Sale!’ Dr. Stevenson cited 
some specific methods of applying common 
sense psychology to the sale of life insurance. 
Many of his ideas were of the simplest nature 
but very effective and drew the admiration of 
the audience for the cleverness. 

Another speaker was Isaac Kibrick of 
Brockton, Mass., one of the leading agents of 
New England, who talked on Civic Service 
and Life Underwriting. 
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In 1924 The Guardian’s Prospect Bureau 
yielded an average profit to fieldmen of 
600% in commissions over their invest- 
ment. In some sections it ran as high 
as 3000%. 


It is easy to see how the Prospect Bureau 
can be the basis of success. It shortens 
the selling process. It furnishes ‘“‘live”’ 
leads in adequate number. It eliminates 
much ‘‘cold’’ canvass. 


The Prospect Bureau is one reason why 
a good many of the better producers are 
casting their lot with us. One new 
comer, a general agent, brought with 
him an agency organization of nearly 
three hundred men. 


Let us tell you the whole story of what 
The Guardian is doing to better the field- 
man’s success. 


T. LOUIS HANSEN, Vice President 
THE GUARDIAN LIFE INSURANCE 
COMPANY OF AMERICA 
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